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A new business-building service for 1961! 


YOURS FREE... a book that gives you the advantages 
of having a high priced sales consultant on your staff! 


Thanks for visiting 
us in Tulsa, .e. we will 
look forward to 
seeing you all again 
next year. 


BUSINESS BUILDING ADVICE IN FOUR 
KEY AREAS OF MANAGEMENT! 


1 ADVERTISING 
2 PUBLIC RELATIONS 
3 PERSONAL SELLING 


4 BUSINESS BUILDING IDEAS 


How To Increase Sales Of 6 Major Services 

¢*Termite Control in Existing Buildings * Pre-Treat- 
ment Termite Control * Household Insect Control 
* Outdoor ‘‘Patio Pest’’ Insect Control * Lawn 
and Garden Insect Control * Crabgrass Control 


MAIL COUPON TODAY FOR YOUR FREE COPY OF THE 


CHLORDANE COMPLETE PEST CONTROL SALES MANUAL! 
Guard your reputation with 


CHLORDANE 





ANOTHER CHLORDANE FIRST! The COMPLETE Pest 
Control Sales Manual is another Chlordane “‘first’’ in industry 
service. It is part of a complete business building program for 
PCO’s. This program has been “proven in use,” like Chlordane 
itself. And Chlordane, of course, continues to be the leading termite 
control chemical. The reasons are many. It does not require a high 
aromatic solvent. It has given longer residual control than any 
other chemical. Chlordane is stable in all soils, including those that 
are highly alkaline. It is non-crystalline. It coats each soil particle, 
and will not crystallize out of the kill zone. It has no. unpleasant 
odor. Its safety record is unmatched. Chlordane is economical, too. 
Another big advantage is that Chlordane is widely promoted for 
lawn and garden use, and all consumer insect control ads carry a 
plug for PCO’s. From every aspect, Chlordane does the most for 
the pest control operator! 





\e VELSICOL CHEMICAL CORPORATION 
: 330 East Grand Avenue, Chicago 11, Illinois 


International Representative: Velsicol International Corporation, C.A.. P.O. Box 1687, Nassau, Bahamas, B.W.! 
... interested in your success! 
Gentlemen: Please send me your Complete Pest Control! Sales Manual! 
Name 
Firm 


Address 


City — —___Zone State 
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Delnav’, Hercules’ miticide and insecticide toxicant has proved to be superior for tick control in 
homes, doghouses, lawns and other outdoor areas. Delnav is especially useful in combating brown 
dog ticks, resistant to chlorinated hydrocarbons. Hercules Powder Company does not manufacture 
finished insecticides but produces Delnav as the active ingredient for commercial insecticide prep- 
arations. Delnav is also highly effective when used to control houseflies, dog and cat fleas, and lice 


(including resistant strains). Let Delnav help you do a better job of controlling pests...try it soon. 


Naval Stores Department 
HERCULES POWDER COMPANY kK 


Wilmington 99, Delaware 
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WARFARIN 


(RAX POWDER—0O.5% WARFARIN) 


Warfarin’s remarkable killing power __italize on the public interest in this 
has earned it acceptance as the best _ rodenticide to boost his sales. This inter- 
product for the control of rats and mice — est has been whetted over the years by 
in houses and industrial plants. reams of publicity and advertising 
about Warfarin. Greater budgets than 

The enterprising formulator canecap- ever have been allocated this year. 


Warfarin can be your slow-season standby. Complete informa- 
tion on RAX POWDER (0.5% Warfarin) is always available. 





Prentiss Drug & Chemical Co., Ine. 


101 WEST 3ist STREET, NEW YORK 1, N. Y. . 9 SO. CLINTON STREET, CHICAGO, ILL. 


Atlanta * Detroit * San Francisco * Los Angeles * Toronto * Montreal * Fort Worth 





Other Prentox Pest-Tested Products: 
Malathion - DDT - Chlordane + Pyrethrum + Dieldrin - Lindane - Heptachlor - Rotenone: 
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It’s the tall man in a crowd that catches onlookers’ 
attention. Blue chip corporations are most popular 
with investors. What large nations do is of more con- 
cern to members of the United Nations than are the 
actions of smaller countries. Likewise major, multi- 
million dollar industries are the ones that benefit 
most from independent research by companies 
anxious to supply them. 

Recently leaders in the pest control industry have 
been concerned over the relatively small number of 
dollars being spent on investigations of new chemi- 
cals, methods, theories, ete. Many are also beginning 
to realize the $225 million estimate for the volume 
of annual work done by PCQs is much too conserva- 
tive. And, guesstimates of the number of people em- 
ployed by this industry appear to be low. Informa- 
tion coming to light indicates the dollar volume figure 
should be twice what it now is. 

Admittedly, however, there are no positively ac- 


Vital Statistics 


curate vital statistics which reflect the true size of 
the contract pest control industry. If a committee 
of the National Pest Control Association could find 
out from its members how much business they do, 
how many people they employ, and how much they 
buy, the NPCA and this entire industry would have 
a stronger case to support its increasing need for 
research. Its stature would increase. This is no easy 
job for such confidential information is hard to come 
by, but figures could be fed through an independent 
auditor to protect the identity of participating firms. 
A more dependable financial picture of this industry 
could then be substantiated. 

If this market is as big as we have good reason to 
believe it is, more outside research money would be 
spent by government, supplier, and university labo- 
ratories to find answers to the many problems being 
uncovered by an industry increasingly striving to 
improve its technical performance. 
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Letters 


Peanuts and Warfarin 


I was interested in your com- 
ments on page 6 of Pest Control, 
May, 1960, in reply to a letter 
from Dr. W. Beifus in which he 
asks if the addition of peanuts re- 
duces the effectiveness of warfarin. 
Your readers may be interested to 
know that, following a report in 
Nature, 185, 4711 (1960) stating 
that consumption of peanuts and 
peanut flour reduced the symp- 





toms of haemophilia in man, two 
cage tests were carried out here in 
March and April of this year to 
see whether the effectiveness of 
warfarin was influenced in a rat 
bait of ground peanuts. 

In these tests the bait used was 
95% shelled peanuts (ground in a 
domestic mincer) and 5% medium 
grade oatmeal. Individually caged, 
wild Rattus norvegicus were given 
a surplus of poisoned bait and the 
quantity eaten each night was re- 
corded. 

In the first test, warfarin at 





Be Sure to Stock 









On Target 


for high-volume 
sales in your 
fast-growing 
lawn and garden market! 


Attaches to garden hose, operates on 
water pressure! Zinc alloy die cast 
cap; brass swivel hose coupling; stain- 
less steei deflector. Complete instruc- 
tions on ceramic label. The most con- 
sistent in performance of any garden 
hose sprayers! Get all the facts. 


Sénd for Chapin’s new catalog; write 
Dept. PC-2. 


SE 
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No. 413—20-gallon for 
liquid and wettable powder 
weed killers, fertilizers, 
lawn moth solutions, 
fungicides, etc. 








No. 404—4-gallon for 
liquid or wettable powder 
insecticides, fungicides. 


CHAPIN’S NEW 1961 
HANDY HOSE SPRAYERS 


Improved Design! A Complete and Eye-appealing Line! 





No. 403—6-gallon for 
liquid or wettable powder 
insecticides, fungicides. 
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No. 406—3-gallon for 
liquid or wettable powder 
insecticides, fungicides. 


BATAVIA, N. Y. 


Quality Sprayers and Dusters Since 1887 
R.E. MANUFACTURING WORKS, INC. 
eae 


0.005% was given for three days 

and 11/11 rats were killed between 

5 and 8 days after poisoning 

started. This compares with a 

mortality of 27/29 between 4 and. 
9 days, when 0.005% warfarin was 

given in our standard oily bait 

(80% pinhead oatmeal, 10% caster 

sugar, 5% mineral oil, and 5% 

medium oatmeal). 

A second test was then made giv- 
ing 0.005% warfarin in peanut bait 
for two days, then feeding the rats 
on a diet of peanuts for two more 
weeks, or until death came. Mor- 
tality achieved was 8/12 in 5 to 
14 days. This compared to 15/24 
in 4 to 10 days for the same dosage 
in standard oily bait. 

It seems reasonable to conclude 
peanuts have little or no effect on 
the toxicity of warfarin to Rattus 
norvegicus. 

E. J. Wilson 


Ministry of Agriculture, Fisheries and Food 
Hook Rise, Tolworth, Surbiton 
Surrey, England 





Adds Footnote on Resins 

I would like a footnote to be 
appended to the article on Insecti- 
cidal Resins which appeared in the 
October 1960 issue, page 47. The 
results reported with organo-phos- 
phorous resins containing mala- 
thion and Diazinon do not refer to 
self-drying resins, but to those 
resins which require the addition 
of an acid accelerator. 

Self curing resins are a very re- 
cent innovation and sufficient time 
has not yet elapsed to make any 
claims regarding longvity. 

Miles D. Price 


Disinfestation, Ltd. 
Felcourt, East Grinstead 
Sussex, England 





Termite Warranties for NPCAers 
Will you please send additional 
information on the article “Ter- 
mite Warranties for Smaller 
Firms,’’ which appeared in the 
July, 1960 issue of Pest Control 
magazine? 
William R. West 


Alco Pest Control 
San Antonio, Texas 


The termite warranty program is 
available only to members of the Na- 
tional Pest Control Association. Ed. 





Pest Control welcomes expressions 
of opinions from its readers. Send 
ideas and comments as briefly as 
possible to James A. Nelson, Edi- 
tor, Pest Control, 1900 Euclid 
Avenue, Cleveland 15, Ohio. 
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WOODTREAT-IC 


eliminates Question-Mat K GWeag + 
protects wood against 
decay and termites! 




























When you make WOODTREAT-TC a part of your treating 
procedure, you add an extra degree of protection for your 
customers—and you safeguard your own reputation! 


WOODTREAT-TC eliminates your doubt about effective 
protection against rot, termites, powder-post beetles, 
fungus and decay. It can be applied to critical wood areas 
from the inside—areas that are difficult to treat 
thoroughly from the outside by soil poisoning. 


WOODTREAT-TC enables crews to begin work indoors 
during winter months... finish when weather 
permits treating outside. 





If you still haven’t tried WOODTREAT-TC, 
here’s a chance to do so without cost or obligation. 
Just mail the coupon below—today! 
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presents a difficult 
treating problem 

_ using just soil poi- 
soning. WOOD- 
TREAT-TC effec- 
tively treats wood in 
danger areas inside ¥ 
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Soil treatment around this 
type of basement window 
well, can still leave danger 
areas exposed. WOOD- 
TREAT-TC used on wood 
from the inside, elimi- 
nates any chance of at- 
tack from termites, decay, 
rot. 
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WOOD TREATING CHEMICALS CO. 
5137 Southwest Ave., St. Louis 10, Mo. 
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O Send more information including prices, on the new Cradie 
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¢ Caulking Gun. 5 

> 0 Send FREE sample of Woodtreat-TC and application bulletin. ] 
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SAFE and SURE 


WARFARIN 


GETS ‘EM ALL! 





Fat rats, hungry rats, strong rats or small rats... 
WARFARIN kills ’em all. Kills mice, too! 


World’s most famous and most potent rodenticide, 
WARFARIN is tasteless, odorless, painless. Rats and 
mice never become bait shy, never build tolerance. 


And because WARFARIN is an anti-coagulant, harm- 
less to humans when used as directed, it is approved 
for use in food establishments and is ideal for perma- 
nent bait stations. It’s economical as well, since low 
concentrations give fast, positive results. 


Penick has produced DETHMOR® WARFARIN under 
the most rigid quality controls for 11 years. Ample stocks 
are always available for fast delivery coast-to-coast. 


\\ I , 
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Pest Control Supply Department 
S.B.PENICK & COMPANY © 100 CHURCH ST., NEW YORK 8 © 735 W. DIVISION ST., CHICAGO 10 
ST. LOUIS LOS ANGELES SAN FRANCISCO PORTLAND, ORE. 
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A PEST CONTROL PORTRAIT 





Planned 
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“Redd men” of Redd Pest Control Co. play an important role in selling 
service to customers so training, neatness, and uniforms are musts for 
servicemen. Here are some of them standing along side late model pick- 
up trucks used by the firm. Office in Jackson is shown in rear of photo. 


LEND well-planned promotion 

with soft-sell advertising, add 
equal parts of skill, thorough 
knowledge of business, hard work, 
and service, and you have the 
recipe which makes Redd Pest 
Control Inc., Jackson, Miss., one 
of the fastest growing pest control 
firms in the South. 

J. C. Redd, president of the firm 
and past president of the National 
Pest Control Association, empha- 
sizes use of planned promotion and 
advertising to make his pest con- 
trol firm thrive and grow. “It is 
the main ingredient in our suc- 
cess,”” he said. 

These two important factors 
helped Redd Pest Control grow 
from a one-office Jackson firm into 
a business with branch offices in 
Natchez, Vicksburg, Greenwood, 
Greenville, Batesville, Columbus, 
Meridian, Hattiesburg, McComb, 
and Gulfport, all in Mississippi. 

Redd, along with a partner, G. 
L. Edwards, established Redd Pest 
Control in 1946 after he held jobs 
as sanitation supervisor for the 
Army Air Force Base in Columbus, 
Miss., and as State Director of 
Rodent and Special Project Con- 
trol for the Mississippi Plant 


Advertising, Promot 
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ion, Service, Mix to Make 


a Leader in the South 
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Control 
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Board. He worked closely with the 
U.S. Fish and Wildlife Service and 
the State Health Department. 

“We conducted approximately 
100 rat campaigns and 20 ant 
drives, which gave me an oppor- 
tunity to see the problems that 
existed in all types of businesses. 
It was from this vantage point that 
I began laying plans to start my 
own pest control business,’”’ Redd 
explains. 


Largest in Mississippi 


“Plans were laid to begin in 
Jackson and only operate within 
a 50 mile radius, but within two 
weeks, we had customers in most 
sections of the state,’”’ he added. 
“The company began on a planned 
basis January 1, 1946.” 

Today, his firm is largest of its 
kind in the state and reported to 
be one of the top ten in the nation. 
Edwards sold his interest in the 
company to his partner in 1959. 

Redd’s parent company is lo- 
cated in Jackson and from there 
engages in general pest and termite 
control, and horticulture activities 
throughout its home state and in 
nearby fringes of Alabama and 
Louisiana. Its headquarters build- 
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ing was erected in 1951 at a cost 
of $35,000. 

The firm is now composed of 
three corporations: the parent 
company, Gulfport-Redd Pest 
Control, and Natchez-Redd Pest 
Control. 

Because Redd has an interest in 
plant life — he has a college degree 
in plant pathology and entomol- 
ogy — Redd Industrial Services, 
Inc., was added to the list of com- 
pany activities. Industrial Serv- 
ices, Inc., engages in grass and 
vegetation control for utilities, oil 
companies, and large industrial 
concerns. It includes groundline 
treatment of standing utility poles, 
brush control on utility lines, and 
trimming and clearing along utili- 
ty lines. 

“J. C.” is president -of all four 
corporations. Rachel Hemphill is 
secretary of the Jackson operation; 
A. E. Redd is vice president-secre- 
tary of the company in Natchez, 
Miss.; and Gordon Redd is vice- 
president-secretary of the subsidi- 
ary working out of Gulfport. 


Constant But Inconsistent 


Secret of this phenomenal rise 
in only 14 years is Redd’s success- 
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ful blending of promotion, adver- 
tising, skill, hard work, and serv- 
ice. 

“Growth of the service division 
of Redd Pest Control has been 
constant, but not too consistent 
until the past few years,” said J. 
C. Redd. “Some years showed a 
tremendous growth percentage 
while other years the increase was 
low.”’ 

He told PC the reason for this 
inconsistency was the lack of co- 
ordination between promotional 
and advertising activities. 

‘It’s been our philosophy 
through these 14 years to keep our 
services and the company name 
before the people in a favorable 
light,’ the dynamic young presi- 
dent stressed. ““We have operated 
on a theory that no business ever 
advertised itself out of business, 
and that you do not need an extra- 
ordinary amount of ability, train- 
ing, or ideas on advertising and 
promotion to be able to do a good 
job; but whatever you do should 
be planned, projected, and fol- 
lowed through. 

“We have always tried to be 
consistent in our advertising even 
though we oftentimes did not feel 
immediate results,’ he added. 
“Safety First may be a good 








Short effective messages like these are widely 
used by Redd in his billboard advertising. 
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Mississippi State Fair display featuring a cartoon about two escaping termites was viewed by 
thousands of fair visitors. It is typical of the light manner used to vary Redd promotion. 


motto in some affairs, but if 
money is to be spent with the ex- 
pectation of getting it back im- 
mediately, then Safety First is not 
a good motto in advertising and 
promotion,”’ Redd explained. ‘“‘We 
have tried to be a little extrava- 
gant. However, we believe in the 
philosophy that if we do not have 
enough money to get started, then 
wait until we can budget enough 
to carry through a consistent pro- 
gram for a reasonable length of 
time.”’ 


150% for 6% 

Four years ago Redd started a 
program of planned advertising 
and promotion. It budgeted the 
amount to be spent, identified the 
medium to be used, and listed 
areas that needed concentrated ef- 
forts. This was done well in ad- 
vance of the year in which the 
money was to be spent. 

This was the result: In the past 
five years, the company has spent 
approximately 6% of its gross in- 
come on advertising and has 
showed an increase of approxi- 
mately 150% in total gross sales. 

A mainstay in its advertising 
campaign is its wide use of bill- 
boards strategically placed in 
towns and along highways leading 
into the company’s centers of op- 
eration. Short, effective messages 
with large illustrations are used so 
they can be read at a glance. In 
effect they say, ‘“‘Got Insect or 
Rodent Trouble? See Redd.” Rep- 
resentative painted billboards are 
shown in the pictures that accom- 
pany this report. 

“There has been a constant in- 
crease in sales each year during the 
14 we have been in business,’’ 
Redd says. “It has been due, not 
to just the money we spent on ad- 
vertising, but on advertising and 
promotion together.”’ 

Redd’s advertising is based on 
the soft sell method. He believes 





One of many school bus shelters provided by 
Redd as a service to his community. 


that to sell services, it doesn’t pay 
to resort to pressure tactics. “If 
a person is buying an intangible 
product, such as service, he resists 
pressure,’’ Redd explains. “In the 
few cases we have used pressure, 
it has invariably kicked back in 
our faces.” 

Redd says people who buy in- 
tangible products must have con- 
fidence in the person or company 
selling them. “True enough, people 
buy results, but at the same time 
they buy confidence. They had 
rather know you can be depended 
upon than know you will give 
them a perfect job the first time.” 

He warns that after confidence 
in the company is built, the firm is 
in a precarious position. “People 
have a habit of remembering mis- 
takes and telling other people 
about them,”’ he recalls. ‘We must 
be careful always to be honest in 
our selling and advertising.” 

Redd Pest Control has no sales 
manager as such, this important 
responsibility being handled by 
the general manager of the firm. 
Sales contests, prizes, and special 
incentives are some features used 
by the company to build sales. 

How has Redd Pest Control Co. 
benefited from its advertising and 
promotional work? It has helped 
to establish a trade name; kept the 
company’s name and service con- 
stantly before the people; helped 
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of 
COCKROACHES 


(including resistant strains) 


FLIES » FLEAS « CHIGGERS + ANTS « SILVERFISH 
BROWN DOG TICKS - LAWN CHINCH BUGS 


Positive action cuts costly callbacks. Long residual 
action. No xylene odor. Economy in finished sprays. 


MITE CONTROL 
CHLOROBENZILATE miticides. Control! many mite species, 
including clover mites infesting shrubs and lawns around dwell- 
ings. Safe; long residual action. 

WEED CONTROL 


SIMAZINE —pre-emergence herbicides. ATRAZINE —pre- or 
post-emergence herbicides. Full season control of broadleaf 
weeds and grasses at recommended rates for industrial use. 
ORIGINATORS OF DDT INSECTICIDES Non-corrosive to equipment; safe to humans and animals. 


GEIGY AGRICULTU RAL CHEMICALS * Division of Geigy Chemical Corporation * Saw Mill River Road, Ardsley, N.Y. 
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toughest sprayer 
specifications ever set 
up for professional use! _ 


— 


- 


fae ee 





ee 
Kem-Oil* ‘‘250”’ hose is just one of many features of Hudson 
X-Pert® Sprayers that meet a maximum sprayer performance 
specification for professional use. This hose is chemical and oil 
resistant...even when immersed in a solution consisting of 
kerosene, benzene, toluene and xylene. Made to withstand a 
1000 lb. bursting test, it operates ideally at pressures up to 250 
lbs. This means longer, usable, economical hose life—less time 
servicing, more time spraying, less time spent repairing equip- 
ment—more time using it! 

You will also like the many other quality-plus features of 
Hudson X-Pert Sprayers...those you can and can’t see: pump 
cylinder automatically comes out when the sprayer is opened — 
no time wasted in pulling the cylinder every time you fill the 
tank. Easy-action all brass pump charges the sprayer to 40 lbs. 
in 15 full strokes or less. 

Drip-Not* control valve shuts off at nozzle tip, prevents 
waste and mess. Tubular Monel metal strainer, accessible with- 
out tools, strains liquid before it reaches the valve or nozzle. 
Tank is stainless or galvanized steel with electrically-welded 
seams—tested to 100 psi. 

Buy the sprayer built for professional use—the X-Pert. 


HUDSON...THE COMPLETE LINE OF PEST CONTROL EQUIPMENT 
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Active President J. C. Redd registers for a 
Mississippi State University Alumni meeting. 


build confidence in employees and 
prospective employees; and helped 
entice a better grade of service, 
supervisory, and managerial per- 
sonnel. 

“But most of all, through proper 
advertising and promotion, we 
have been able to make progress 
in balancing our seasonal peaks,”’ 
Redd said. ‘‘This has eliminated 
lay-offs during slow seasons and 
personnel shortage in peak sea- 
sons.”’ 


Little League and Girl Scouts 


What are some of the promo- 
tional activities Redd, his com- 
pany, and his employees have par- 
ticipated in during their growth? 
Here are some examples: 

The second Little League base- 
ball in Mississippi was introduced 
in Jackson by J. C. Redd and G. 
L. Edwards. Redd Pest Control 
was the first sponsor in Jackson 
of a Little League team and has 
since continued that sponsorship. 
They also sponsor teams in Nat- 
chez and Gulfport. 

Company help with initial work 
on a Girl Scout camp at Camp 
Wahi near Jackson has been con- 
tinued through heavy contribu- 
tions in time and effort. The camp 
is sponsored by the Kiwanis Club, 
and through the efforts of Redd, 
as president of the club, many ad- 
ditional facilities have been pro- 
vided. 





Redd Pest Control has been ac- 
tive in assisting communities, 
cities, and rural areas by organiz- 
ing community rodent control pro- 
grams through county agents, vo- 
cational agriculture teachers and 
agriculture workers in Mississippi 
and Alabama. Through demon- 


3 or 4 gal. X-Pert | 
with constant pres- 
sure regulator. 


Comando™ or Subur- 
ban* Sprayers, 10 and 
L dusters. 12% gallons. L Sprayers, 15 to 250 gallons. 


Admiral*—one of a 
complete line of 


Matador® and Peerless* Power 


HUDSON 


SPRAYERS and DUSTERS 


H. D. Hudson Manufacturing Company « 589 E. Illinois St., Chicago 11, Ill. 
© 1960 *TRADEMARK 
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FOR A COMPLETE SELECTION 


OF THE BEST 
RODENT CONTROL 


SUPPLIES 


PROFESSIONAL POISON LABELS 


Easily applied, professional look- 
ing, add an “extra” measure of 
safety. 


POISON 









12 Decals $1.00 ~ oe A 
3 Dozen. $2.50 eZ, ~ 
6 Dozen $5.00 20 oT TOUT 
1 Gross. $9.50 Controt C 


(Postage Paid) 
OOS OOS OOOO SS OO SOOO SS OS OS OS OOOO OOOSOOEEEOS 


BAIT SET 


Keep your baits appetizing, high, 
dry and clean. OFF the floor. 
Container opens “zip” into a 
rigid, untippable dish. 


IMto 4M $9.25 per M 
5M to 24M $8.75 per M 
25M to 49M $8.30 per M 
50M to 99M $8.10 per M 


RAT JIGGER 
1M. $6.75 
5M or more $5.62 per M 

25M or more $5.17 per M 





TIP PROOF 
RODENTICIDE CONTAINERS 


@ Sturdy Carrying Case 
$12.90 






@ 1-Gallon Rubber Jug 

@ Rubber Filler Bulb 

@ Full Supply of Rat 
Jiggers 





Remarkable 


FUMARIN-22 


THE ANTI-COAGULANT 


RODENTICIDE 
that means 


slow SAFE sure death 


FUMARIN- 22 


Economical Concentrate for Dry Bait- 
ing. 1 Ib. makes 20 Ibs. of bait. 


5 |b. can 1.75 Ib. 
25 |b. can. 1.65 Ib. 
100 Ib. drum... 1.55 Ib. 


Freight prepaid on 50 Ibs. or more 


FUMASOL-A 


Instantly Water Soluble for Wet Bait- 
ing “Bulk” formula. 1 Ib. makes 40 ats. 


1 Ib. can. S . 4.65 

12 1 Ib. cans. 4.40 lb. 
5 Ib. can. . 4.40 lb. 
6 5 |b. cans. 4.00 Ib. 


FUMASOL-C 


New No-waste Soluble Packets for 
Wet Baiting. One packet instantly 
makes | qt. of solution. 

50 packets to carton 


1 cortem... ........ .... 10.00 
2 cartons... seecsecs Oe 
6 cartons. ee 
10 cartons...... 62.50 








| Freight prepaid on 2 cartons or more 


BeaG COMPANY 


PLUMSTEADVILLE, PA. 


Branch Office: 
2640 Myrtle Springs Rd., Dallas 20, Texas 
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Pioneers in Developing 
New and Better Equipment 
for the PCO 
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| strations and meetings, they 
helped initiate these projects 
| which have been carried on by 


Root-Lowell PRO rich hav 
Mississippi farmers ever since. 


| With assistance and cooperation 
S od ra he Fs an 3 Db ust ers | of the State Health Department, 


; . the Fish and Wildlife Service, and 
Made by Professionals | the State Plant Board, the com- 


for Professionals pany conducted experimental pro- 
| jects in several cities to prove the 
| theory that rats radiate from focal 
i: ¥ | points of infestation and if these 
| focal points were controlled, much 
ROOT -LOWELL | better results could be obtained 
. from city-wide rat control pro- 
| grams. 
Redd as an individual is a civie- 
| minded person. He is a past presi- 
Designed Exclusively for the PCO | dent of the NPCA, of the alumni 
; Sigirad ae: | of Mississippi State U. and has 
The new PRO Sprayer line is designed expressly | been chairman of the Agricultural 
to meet PCO requirements. PRO Sprayers are “ er 
available only to PCO’s. Over 50 years experience | Committee for the State Chamber 
manufacturing sprayers and dusters makes Root- of Commerce. He has provided 
Lowell a real ‘‘Pro” | several scholarships to institutions 
Write today for Catalog #90 issued only to | of higher learning in the state 
the professional Pest Control Operator. It fea- | Ch h b k hi ‘ 
tures the complete PRO Sprayer line plus many | ures Inemoers Know Rim 2S 
other Root-Lowell sprayers and dusters ideal for chairman of the Board of Elders in 
both use and resale. Capitol Street Church of Christ in 
908 PRO®—Stainless Steel Sprayer | Jackson. — 
Stainless steel tank, 2 gallon usable capacity. Smooth strok- All these public service activities 
ing seamless brass pump easily removed for fast filling. are performed purely from a love 
Positive dripless nozzle shutoff. 4 ft. hose with exclusive ° e,e . 
steel braided hose cover and vinyl tubing liner. Shut-off | of being a good citizen and helping 
has e le M | strai led ext ior ith # 
has easy clean Monel strainer. angled extension win JM | others, but when they are com 
housing. | bined effectively with a consistent 
| flow of advertising through papers, 
radio, television, and billboards, 


they become an extremely effec- 
Stainless Steel 


925 PRO®— 


Stainless Steel 
Sprayer 
2 quarts usable apo tf 
stainless tank (2% ats. full 
capacity). Has same ge ne fone 
features as 908 sprayer illus- 
trated above. 3 ft. stainies 
steel braided hose with viny! 
lining. All parts are easily 
removed and cleaned. 


Sprayer 


steel tank with one 


oade 

e. 4ft 

steel braided cover ane vinyl 

tubing liner. 9” angled ex- 

tension and fan-pattern noz 

zle. Shut-off uses easy clean 

Monel strainer. Also come 
041, same as 904, 

e in- 





stead of fan- pattern. 





High Pressure 
Sprayer 
32 ounce stainle teel pre- 
cision tool for ali commercial 
uses requiring small portable 
high pressure unit. Will 
tand up to 400 Ib om ‘ 
Nickel-plated bronz 
and whirl plug. Th humb ¢ shut. 
off valve trigge Panel rapt 
pray control. Nozzle cle 
ou ut plug and extra whirl plu 19 
beneath handle Easily 
recharg d from hand pump 
or compressed air line. 


ROOT-LOWELL 
® 





ROOT-LOWELL CORPORATION 


Division of Root-Lowell Manufacturing Co. 


445 N. Lake Shore Drive, Chicago 11, Illinois 


902 PRO®— 
Chemical Sprayer 


Corrosion resistant stainless 
te el 2 gallon tank, w 
electric welded sear 
stroking 1%" x 10° ¢ mle 
brass plunger with fau 
val 








at 

quick, accurate control of 2 
and solution mix. All brea 
ozzle w #70 hole 


903 PRO®— 
Chemical Duster 


ea permit dis 
persal of air-dus t mixture « 

air only. Clip fixes handle 
for carrying. Hose %” dia 
by 3 it lang. Pump is 14” 


x 3%” 








tive means of telling the company 
story. 


PR Servicemen, Too 


The other half of Redd’s success 
recipe lies in hands of his service- 
men. They are given special train- 
ing which emphasizes the art of 
handling the public. 

“We prefer hiring servicemen 
with no previous experience so we 
can train them ourselves, accord- 
ing to what we feel is important 
for them to know,’’ Redd said. 
‘“‘We require a high school educa- 
tion for general servicemen and 
prefer this level of education. 
Branch managers should have a 
junior or senior college diploma.” 

There are 19 people employed 
by the company who have at least 
two years of college and six of 
those have masters degrees. 

General pest control servicemen 
are given more training initially 
than those hired for termite con- 
trol. Members of Redd’s termite 
crew usually have a background 
in carpentry or building so they 
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Leading P.C.O.’s have found 
water baiting is more effective 
with PIVALYN. It’s the only 
water soluble anti-coagulant which 
combines top acceptability and re- 
sistance to mold. With its exclusive 
properties, PIVALYN has proven 
to P.C.O.’s that water baiting 
affords highly successful control. 


Another reason P.C.O.’s pick PIVALYN is 
its ease of use. It’s packaged as a 
1.5% concentrate in convenient indi- 
vidual foil packets. One PIVALYN 
packet to one quart of water — that’s 
all there is to it! As a “taste-treat” 
for rodents, and under conditions dif- 
ficult to control, sugar may be added 
to the PIVALYN solutions. 


And you needn't worry about mold! 
PIVALYN water baits normally re- 
main mold-free for periods up to 
eleven weeks. 


So, join the leading P.C.O.’s who pick 
PIVALYN for water baiting. A worthy 
companion to PIVAL, it, too, is tops 
in its field. Order a box of 100 packets 
now. 


c 





+ 
° 
ouco. ** 


| MOTOMCO, INC. 


1 TERMINAL AVENUE « CLARK, N. J. 


Lot 
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know, not only how to control ter- 
mites, but also how structures are 
put together and where the insects 
are most likely to be hiding. 
New servicemen go through a 
three-step training procedure. 
They are given an initial program 
in Jackson, where primary com- 
pany policy and procedures are 


| taught by one person. They are 


then turned over to district man- 
agers for on-the-job training. At a 
later date they return to Jackson 
for a general “‘polish” course be- 


| fore graduating to become full- 


fledged servicemen. For super- 


visory and managerial personnel, | 


Redd uses testing procedures. 
Four periodic sessions are timed 

during seasons of the year to em- 

phasize control of pests and ver- 


| min prevalent during those sea- 


sons. Guest speakers often partici- 
pate in these seasonal refresher 


| courses. 
“We pay servicemen on a salary 


basis, plus in-service increases and 
a percentage of the service work 


performed,’’ the company presi- | 
dent said. “District managers are | 


paid a flat salary plus a percentage 
of gross profits.” 

Each new serviceman is given a 
new uniform, paid for by the com- 
pany, but with it goes the respon- 
sibility to maintain it, Redd says. 


| A Bright Future 


“We encourage servicemen at 
Redd to aspire to become branch 
and district managers,’” Redd told 
PC. “‘We believe in promoting 
from the ranks as is evidenced by 
the fact that most of our district 
managers were once our service- 
men.” 


To improve servicemen and 
managerial personnel is one way 
the industry can better its growth 
and standing, according to Redd. 
“We should also improve our busi- 
ness procedures, our testing pro- 
cedures, and work toward becom- 
ing recognized in the community 
as a bonified, legitimate opera- 
tion,”’ he said. 

“T personally feel the pest con- 
trol industry has one of the bright- 


| est futures of any business. Having | 
| such allied services as horticulture, | 


lawn maintenance, tree surgery 
and care work, sanitation and 
others, I see no reason why the in- 
dustry cannot expand rapidly and 
extensively for years to come.” 








It doesn’t take long for a good 
thing to get around. That’s why, 
PIVAL is now the choice of lead- 
ing P.C.O.’s across the country. 
Why? Because PIVAL works—it’s 
an effective killer; and it’s easy to 
use—saves you time and effort. 


| 
PIVAL is tops in acceptability! Tests 


with other anti-coagulants 
show PIVAL hassubstantially 
greater acceptability, offering 
more effective control. 


resists insects! PIVAL baits 
are less subject to insect in- 


festation even under severe 


conditions which means 
baits remain uncontaminated 


longer. 
PIVAL...:... mold! Even under 


tough conditions, PIVAL baits 
remain mold-free and attrac- 
tive to rats longer. 


Join the leading P.C.O.’s who 

pick PIVAL for dry baiting. 

Now time-tested, it’s been 

proven tops for controlling 
Norway rats, roof rats and 
| house mice. Order now. 
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Industry Leaders Acclaim New Purdue - Pest Control 


Correspondence Course; 


After last month’s announce- 
ment of the Correspondence 
Course in Pest Control Tech- 
nology, prepared by Purdue Uni- 
versity and to be published in 18 
issues of Pest Control beginning in 
January, unprecedented favorable 
response has come from leaders in 
industry and government. 

Actual count is not yet com- 
plete of the initial number of sub- 
scribers who have enrolled at Pur- 
due University to obtain the ques- 
tions for the course, as well as its 
special counsel and guidance 
throughout the year and a half the 
lessons will run. But a Texan holds 
the honor of being the first to pay 
his $50.00 registration fee to the 
university. He is Walter H. 
“Sonny” Samples of Samples Ex- 
terminators, 1313 Ferndale St., 
Dallas, Texas. 

Maurice Oser, newly elected 
president of the National Pest 
Control Association from Oser Ex- 
terminating Co., Denver, Colo- 
rado, said at the NPCA conven- 
tion last month, ‘“The correspond- 
ence course for our industry is an 
excellent idea and the staff re- 
sponsible for its text could not be 
improved upon. I’m going to make 
it a part of my company’s pro- 
gram.” 

tetiring NPCA president, Har- 
old Schnorrenberg, of Dead Shot 
Chemical Co., Oklahoma City, 
Okla., expressed his congratula- 
tions by letter. He wrote Pest Con- 
trol’s editor, 





Dr. John V. Osmun, head of Purdue's ento- 
mology department, responsible for new course. 
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First Purdue registrant is Walter H. Samples. 


““You and the people with whom 
you are working to make the cor- 
respondence course in pest control 
available to everyone interested in 
the subject through your magazine 
are to be congratulated for doing 
a very fine thing.” 

Acclaim is based upon this 
unique cooperative undertaking 
between the university that has 
pioneered in pest control educa- 
tion, Purdue, and the national 
monthly trade magazine serving 
the urban /industrial pest control 
industry, Pest Control. 

Work on the course, in prepara- 
tion since 1957, has been headed 
by Dr. Lee C. Truman, Indian- 
apolis PCO, educator, and indus- 
try leader. It is written especially 
for the pest control industry and 
is illustrated with photographs and 
drawings prepared and gathered to 
make the material easily under- 
standable and useful to readers 
who will spend the time with it. 

Under assignment from Purdue, 
Dr. Truman has been assisted by 
an Editorial Board that has care- 
fully reviewed each of the 18 les- 
sons so the combined experience 
of its members is reflected in the 
finally published course. Members 
of the Board are: Dr. John V. Os- 
mun, head of the entomology de- 
partment at Purdue; Dr. Howard 
OQ. Deay, professor of entomology 
at Purdue; William L. Butts, in- 
structor in charge of Purdue’s 4- 
year PCO course; Dr. Harry 


D. Pratt, who is responsible for 


Texas PCO First to Enroll 


insect and rodent control training 
for the U. S. Public Health Serv- 
ice’s Communicable Disease Cen- 
ter; PCO pioneer in establishing 
standards for termite control and 
other phases of industry work, 
George L. Hockenyos of Spring- 
field, Ill.; Dr. Philip J. Spear, 
NPCA technical director; and 
James A Nelson, editor and pub- 
lisher of Pest Control. 

Great Piece of Public Relations 

“The course will do more than 
educate PCOs. It will give them 
confidence in making decisions 
which will be reflected in their acts 
and conversations with the public. 
It will be a great piece of public 
relations. The pest control indus- 
try is indeed fortunate to have a 
magazine such as Pest Control that 
takes the kind of interest it mani- 
fests in our industry. Dr. Truman 
and his fine advisory board are 
capable of producing the very best 
possible text for such a program,” 
past president Schnorrenberg ob- 
served. 

James W. Miles, acting chief of 
the Technical Development Labo- 
ratories, Communicable Disease 
Center, Savannah, Georgia, had 
this to say when he learned of the 
new offering. 

“Purdue University and Pest 
Control should certainly be con- 
gratulated on this new effort to 
further the education of pest con- 
trol operators. As for the content 
of the course, everyone here feels 
that it is complete and well or- 





Dr. C. H. Lawshe, dean of University Extension 
in charge of Purdue's Adult Education Division. 
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Memorial Center on Purdue campus houses headquarters for the university's adult education work. 


ganized. To say the least, we are 
enthusiastic about your new offer- 
ing and wish you every success in 
this novel approach to the training 
of PCQOs.” 

Expressions of interest and good 
wishes have come from Dr. Bailey 
B. Pepper, head of the department 
of entomology at Rutgers Univer- 
sity, New Brunswick, New Jersey, 
and Justus C. Ward, chief of the 
U.S. Department of Agriculture’s 
Pesticide Regulation Branch. 
Cast of ‘‘Einsteins” 


George R. Elliott, Ransford 
Pest Control, Worcester, Mass., 
commented, ‘‘This project should 
prove a genuine milestone in the 
remarkable progress of our indus- 
try. This is a frontal attack on 
one problem recognized as both 
vital and elusive — sound service- 
man training. 

“With the announced cast of 
Einsteins, you can hardly fail to 
exceed your modest registration 
estimate (200). Congratulations.” 

“The staff assembled is com- 
posed of men of a caliber which 
insures that the information will 
be up-to-date and reliable and will 
be presented in an interesting and 
orderly manner.”’ So said Oakland, 
California, PCO Wayne K. Davis, 
another NPCA past president. 

Top man in New York City’s 
Exterminating Services Corp., 
Jacques J. Hess, said, ““This comes 
at a time when our growing indus- 
try needs more than ever to con- 
vey accurate instruction for opera- 
tors everywhere. 

“It would be difficult to gather 
together a better ‘faculty.’ The les- 
sons seem to cover every phase of 
our operations.” 

For Every Serviceman 

Alexandria, Louisiana, PCO 
Paul K. Adams of Adams Pest 
Control, Inc., says he plans to try 
to get everyone of his men to take 
the course at Purdue. 

“T think this correspondence 


course is one of the greatest things 
that has happened to our industry 
since I have been a part of it. I 
only hope everyone will take ad- 
vantage of this opportunity,”’ Paul 
Adams told us. 


The financing of enrollments in 
the course at Purdue is being han- 
dled in several ways. Some firms 
are paying the entire $50 registra- 
tion fee for each man right at the 
beginning. Some have their men 
send in the registration fee to Pur- 
due and promise to refund the 
$50.00 to the men upon successful 
completion of the course. Other 
companies are sharing the cost 
with their servicemen. Many em- 
ployees are subscribing to the 
magazine and sending their fee to 
Purdue on their own to improve 
their worth to themselves and to 
their employers. 

Purdue tells us registrations are 
coming in from owners, super- 
visors, and servicemen alike, as 
well as from suppliers to the in- 
dustry who want to be better in- 
formed of the problems faced by 
their customers in this field. 


Course Content 


Pest Control will publish the 18 
lessons in 18 successive issues, be- 
ginning in January 1961. Lessons 
will cover 1. Entomology, 2. In- 


sect Development and Classifica- 
tion, 3. Pesticides, 4. Pesticides 
and Safety, 5. Equipment, 6. 
Cockroaches, 7. Ants, Earwigs, 
and Occasional Invaders, 8. Rats 
and Mice, 9. Birds and Other 
Vertebrates, 10. Stored Product 
Insects, 11. Fabric Pests, 12. Bed 
Bugs, Fleas, Ticks, and Mites, 13.- 
14. Termites and Other Wood De- 
stroying Organisms, 15. Flies ‘and 
Mosquitoes, 16. Miscellaneous 
Pests, 17. Inspections and Sanita- 
tion, and 18. The Serviceman and 
Business. 

To Benefit Most 


To take full advantage of the 
unusual opportunities provided by 
this unique course, anyone inter- 
ested in furthering his knowledge 
in pest control and in bettering 
his proficiency, should register at 
Purdue University. Readers who 
do the required reading, answer 
questions they will receive by mail 
from Purdue, and have their an- 
swers graded by members of the 
university’s entomology depart- 
ment, will, upon successful com- 
pletion of the course, be issued 
a gold-bordered Certificate of 
Achievement by Purdue. In addi- 
tion the student will receive con- 
structive comments and guidance 
when corrected answers are re- 
turned so he will know better how 
to pursue his study and training 
as the course progresses. 

The combined registration, tui- 
tion, and examination fee of $50.00 
is a small investment in personal 
progress. Checks should be made 
out to Purdue University and sent 
to the Comptroller’s Office, Uni- 
versity Extension, Memorial Cen- 
ter, Room 110, Purdue University, 
Lafayette, Indiana. 


Agricultural Hall at Purdue is “home” for its entomology department and is well known to the thousands 
of PCOs who have attended PCO conferences during the past 25 years. 











Ferguson’s Flusher Makes 


Equipment Cleaning Easy 





Device Eliminates Time Consuming 
Cleaning of Delicate Sprayer Parts 


Designed by Charles W. Ferguson of 
Sentinel Pest Control Co., Decatur, Ill. 





To reach top efficiency, spray- 
ing equipment must be kept clean, 
especially those intricate, minute 
openings of valve assemblies which 
trap formulation residues and dirt 
from the spray tank. 

Unless equipment is completely 
free of previously used chemicals 
and impurities, sprayers will stain, 
clog, drip, and spurt. 

Yet, these openings are hard to 
clean with available cleaning tools. 
So are long narrow hosing attach- 
ments and tanks with narrow 
necks. And often equipment is 
damaged by improper, harsh make- 
shift devices. 

Cleaning takes precious time 
and patience of PCOs who oft- 
times satisfy themselves with a 
job only half-done. Realizing this, 
Charles W. Ferguson, of Sentinel 
Pest Control Co., Decatur, IIl., 
developed a flushing tool that 
makes equipment cleaning a snap. 

Almost as simple as a garden 
hose, Ferguson’s ‘Reverse Flush- 
er” is used to clean his Spraying 
System’s Trigger Teejet valves, 
delivery parts of his B & G Co. 
equipment, and the tanks them- 
selves. 

Impurities in valves and noz- 
zles, and chemical residue in hoses 
and tanks are easily washed out 
with the flusher and ordinary tap 
water, Ferguson says. 

His device is made from a 10- 
foot section of flexible, rubber 
hose, 54” in diameter with an in- 
side diameter of 34”. A threaded 
coupling, similar to those found 
on garden hoses, is fitted at one 
end so the hose can be attached to 
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a water faucet. A nut at the other 
end secures the hose to extentions 
of valve assemblies. Connections 
at both ends are swiveled so they 
can be easily connected to water 
taps and equipment. 

“The reverse flusher is so sim- 


ple, it almost defies description,” 
Ferguson explained. 

To clean his equipment, he at- 
taches one end of the flusher to a 
water spigot and the other to the 
hose end of the sprayer. Then the 
water faucet is turned on full to 
build up maximum pressure. He 
hangs the tank up-side-down over 
a sink and works the valve trigger. 
Water rushes into the tank through 
the valve in opposite flow to the 
direction in which chemicals are 
normally pumped out. 

“The flusher improves general 
efficiency of sprayers and lessens 
the likelihood of staining. It can be 
easily carried to every job and 
equipment cleaned after each use,”’ 
its developer says. “That way 


tanks and valves are always clean 
for the next job.” 

“But the best thing about the 
flusher is, any PCO can make one 
at very little cost,’”’ Ferguson hap- 
pily told us. 





Ferguson's self-styled equipment flusher made from a short section of garden hose. Coupling at 
right fits water faucet and feeds water into sprayer through nozzle connected to coupling at lower left. 
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_ PIONEERED BY 





A NEW, POWERFUL, 





broad spectrum insecticide 


Here is a new insecticide for professional pest 
control operators that promises more effective re- 
sults on a large group of household insects. 
Chapman V.P. is an emulsifiable concentrate 
containing 2 Ib./gal. technical D.D.V.P.(VAPONA* 
Insecticide) developed by Shell Chemical Company. 
It is recommended for control of resistant and 
non-resistant cockroaches, waterbugs, ants, silver- 


fish, fleas, brown dog ticks and mosquito larvae. 


Name 


MADE BY 


® Company 





Address 


V.P. may be combined with either water or oil for 
application by brush or spray. Results are excellent. 
The 0.5, strength recommended for most uses is 
prepared by combining one part of V.P. with 47 
parts of water or 58 parts of base oil. 

Start using V.P. now for more effective insect 
contro! in residences, commercial buildings, food 
processing plants and farm buildings. It’s Very 


Powerful... Very Profitable. 


CHAPMAN CHEMICAL COMPANY, MEMPHIS 1, TENNESSEE 


Offices in Palo Alto, Cal.e Portland, Ore.e Minneapolis, Minn. e Charlotte, N. ( 


MAIL FOR INFORMATION ON V. P. 


Chapman Chemical Company 
P. O. Box 138, Memphis 1, Tenn. 


Please send sample label and prices on Chapman V.P. to: 
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A prosperous PCO today walks 
a tightrope kept taught by sound 
business management at one end 
and advanced control technology 
at the other. To let either support 
faulter makes going dangerous. 
That’s the lesson given delegates 
to the 27th annual National Pest 
Control Association convention in 
Tulsa, Oklahoma’s Hotel Mayo, 
Oct. 16-20. 

Some 535 PCOs and wives were 
updated by lectures and open fo- 
rums on the need for establishing 
operating policies, and for develop- 
ing effective sales approaches and 
employee relations. Expert ento- 
mologists and committee chairmen 
reported results of research on re- 
sistant insects, new insecticides, 
equipment, as well as termite, 
bird, and rodent control. 


New Insecticides vs. Resistance 

Insecticides, particularly new 
ones, and how they are faring in 
the battle to control resistant in- 
sects, were reviewed at the Wednes- 
day morning Research Clinic dur- 
ing which three leading entomolo- 
gists reported on research financed 
in the most part by NPCA funds. 
The session was chaired by the as- 
sociation’s technical director, Dr. 
Philip J. Spear. 

Insect susceptibility to various 
chemicals were revealed by Dr. D. 
E. ‘““Mike”’ Howell, head entomol- 
ogist at Oklahoma State Univer- 
sity; Dr. H. O. Lund, head of the 
Entomology Department, Univer- 
sity of Georgia; and Dr. James 
MeD Grayson, entomology chief 
of Virginia Polytechnic Institute. 

Tests conducted at VPI by Dr. 
Grayson involved the exposure of 
chlordane resistant and non resist- 
ant German cockroach strains to 
Bayer 29493, Butonate, DDVP, 
Hercules 7522C, Monsanto CP- 


Success Depends on Mixture of Good Management, 
Advanced “Know-How” Delegates Hear at Tulsa NPCA Meet 


11223 and the more established 
chemicals, malathion and diazinon. 

Most all of these chemicals gave 
excellent control after two days, 
but some began to fail at 15 days. 
Butonate gave no control after two 
days, but Dr. Grayson pointed 
out, the 0.8% concentration used 
may not have been strong enough. 

“‘Butonate’s developers report 
0.8% might not be strong enough 
and that they are investigating use 
of a stronger formulation,” Dr. 
Grayson explained. “But this in- 
formation came after the tests had 
been conducted so our results may 
not give the true picture of Bu- 
tonate’s effectiveness.”’ 

He said the chemicals that gave 
excellent control of both chlordane 
resistant and non resistant roaches 
for 60 days were: Chemagro 29493 
in a 1.0% emulsion and Monsanto 
CP11223 in concentrations of 1.0% 
and 2.0% in a water solution. Dia- 
zinon in a 0.5% oil solution and 
malathion in 3.0% emulsion gave 
excellent control of the resistant 
strain after 60 days, but a little 
less control of the non resistant 
individuals. 

Dr. Grayson pointed to the need 
for more research into cross resist- 
ance to organic phosphates, that 
is, whether roaches resistant to 
one, might more readily develop 
resistance to other organic phos- 
phates. 

He suggested that the real an- 
swer to roach control still lies with 
the organic phosphates and in 
order to “‘stay ahead of the game,”’ 
more study of them is needed. 


Answers to Tick Resistance 
Chlordane once effectively con- 
trolled the brown dog tick, but this 
insect too has now developed re- 
sistance to the chemical. Studies 
by Dr. Howell into the control of 


Reports of NPCA-sponsored research projects at their universities came from (left to right) Dr. 
Horace Lund, Richard Price, Oklahoma State U. student, Dr. D. E. “Mike” Howell, and Dr. James McD 


Grayson. Their talks highlighted convention technical sessions on insecticide-resistant insect control. 









Pinning the 1960-61 “President's” badge on 
newly elected Maurice Oser is ex-president 
Harold Schnorrenberg. New sec.-treas. Paul 
Adams (left) and Charles Houghton, executive 
vice president, watch over the annual ceremony. 


this tick made DDVP and Dibrom 
look best for quick kill. 

One of Dr. Howell’s first moves 
in his research for a better way to 
control brown dog ticks was to find 
a better carrier for chemicals. He 
said sprays. that killed adult ticks 
failed to reach deep enough into 
cracks and crevices to control the 
insects’ eggs. 

“Water doesn’t creep very well. 
Water with a wetting agent or de- 
tergent doesn’t spread too rapidly. 
As a result, we tried kerosene, 
naphtha, and iso-paraffin oil as 
carriers,”’ the Oklahoma State U. 
expert told delegates. 

He put eggs of the brown dog 
tick on filter paper and applied a 
millilitre of material right on 
them. When the carrier was water, 
eggs hatched. When the same test 
was made with kerosene or naph- 
tha, the eggs were usually killed, 
but when iso-paraffin oils were the 
carriers the eggs almost immedi- 
ately became concave and did not 
hatch. 

The same experiments were 
made dropping the millilitre of 
each test solution 10 centimeters 
away from the eggs and the insecti- 
cide-water combination again 
failed to affect them. 

The kerosene and naphthas 
spread to the egg, but usually did 
not kill. When iso-paraffin oils 
were used, the spread was rapid 
and produced kill. 

“This suggests that part of some 
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control problems may result from 
a failure of an insecticide to get to 
the place where the tick is,’”’ Dr. 
Howell said. 

Sugar Best for Fly Baits 

Other research at Oklahoma 
State relates to control of house 
flies with dry baits. Dr. Howell 
found sugar to be a most satis- 
factory carrier for fly baits when 
it can be applied to areas where 
flies congregate. Dibrom and 
DDVP proved to be most effec- 
tive chemicals to use in fly baits, 
according to Dr. Howell. Baits 
containing these two chemicals 
killed between 200 and 300 flies 
in the first half hour of exposure. 
Other chemicals killed 4 or 5 flies, 
he said. 

Korlan also gave good control 
of flies for from 10 to 20 days, and 
Diazinon and malathion for 8 to 
16 days. Although DDVP and 
Dibrom gave rapid control, it 
lasted only 3 to 6 days. 

For resistant fleas, he recom- 
mended Korlan, Dibrom, DDVP, 
and Sevin. 

Fly repellents have been studied 
at Dr. Howell’s laboratory for the 
past 10 years and tests with vari- 
ous materials have been made on 
animals and surfaces. 

He said repellents available to 
PCOs today, R-11, 326, 1207, give 
effective protection on fabrics. 
Flies refuse to land on cloth treated 
with 1207 for a period of 30 to 60 
days. The entomologist admitted 
he was intrigued by the good re- 
sults these three materials gave 
with surface treatments on shelves, 
window sills, ledges, ete. 

He explained that stable flies 
Ten-gallon hats and western shirts prevailed 
on opening day as local committeemen dressed 
in the once customary attire of their state. Super- 
vising registration are Oklahomans (left to right) 
William Pinkston, Capitol Termite Co., Oklahoma 
City, E. “Pat” Mace, Tulsa Pest Control Service, 
Tulsa; Jarvis H. Craig, Craig Pest Control Co., 
Enid; and J. Earl Griffin, Aggie Chemical Co., 
Oklahoma City. NPCA’s assistant secretary 


Thomas H. Mahon checks details with one of 
three typists from the Tulsa convention bureau. 



























































Committees in action was the session at which committee chairmen (left to right) Tom Graham, Paul 










Adams, Charles Cushing, and Clayton “Bud” Wright told delegates about new control methods, new 
insecticides, new equipment and ARP supplements they and fellow PCO committeemen had developed. 


which are becoming a problem in 
the Southwest are not easily re- 
pelled. Tests are being conducted 
with mixtures of the three house 
fly repellents in hopes a good 
deterrent for the stable fly will be 
developed soon. 

Bird De-flyer 

Delegates heard from Dr. How- 
ell of a unique method to control 
birds. It involves an anti-flying 
compound developed by Phillips 
Petroleum Co. called 1070. Fed to 
birds, it prevents them from fly- 
ing but causes no other visible ef- 
fects. A floundering bird squawks 
about in its grounded condition 
and thus frightens his feathered 
friends away. Observers of this 
new method say affected birds 
hesitate to return to the same lo- 
cation. 

Another new bird control chemi- 
cal developed to eliminate build- 
ups by causing male sterilization 
was reported to delegates. It is 
called Arasan 75 a product of the 
DuPont Co. 

Georgia University’s head ento- 
mologist Dr. H. O. Lund reported 
on his tests with termite tunneling 
inside concrete block voids. A com- 
plete report of his work will be 
carried in the Termites section of 
the December issue of Pest Con- 
trol. 

Success of the Nashville NPCA 
Workshop held in July, at which 
the Wood Destroying Organisms 
Committee wrote a pretreat addi- 
tion to the Approved Reference 
Procedure for Subterranean Ter- 
mite Control, revised the list of 
chemicals in the termite section of 
the ARP, and made a study of 
termite inspection forms, was re- 
ported by chairman Paul K. 
Adams, Adams Pest Control, Alex- 
andria, La. 

Hunting Roach Repellents 

Recently begun experiments 
with various roach repellents were 
described by Richard Price, Okla- 
homa State U. entomology stu- 
dent. 

He placed in a plastic case 3 x 5 
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inch paper cards treated with re- 
pellent in acetone solutions of 
0.5%, 1%, 3%, and 5% R-11, 
R-55, and RS-74. One card was 
left untreated. A population of 
1,000 German roaches was put in 
the case to observe how they were 
repelled by the various formula- 
tions. It is too early to evaluate 
the relative effectiveness of these 
compounds, he admitted. 

In another test to determine a 
roach’s willingness to cross a 
treated surface to reach food, Price 
used wafers centered on surfaces 
treated with repellents. This dif- 
fered from the first test, which 
measured only the ambition of a 
roach to crawl upon a treated sur- 
face, Price said. 

He wafer-tested the roach re- 
pellency of 13 compounds. None 
was effective under 0.1%, he said, 
but R-11, 1060, 1462, 1116, and 
1064 looked best. By themselves 
R-55 and MGK-264 were not as 
effective as the other repellents, 
but when they are mixed, poten- 
tiation appears to increase their 
repelling action. All 13 compounds 
were usually effective at 1.0% and 
10% concentrations. 

German Roach Worst Pest 

Reports from various regions of 
the country confirmed suspicions 
that the German cockroach is the 
nation’s worst pest. Representa- 
tives from the East, South, West, 
Midwest, Southwest, and North- 
east were asked to list the five in- 
sects causing concern in their areas. 

The German roach lead in each 
regional report. With the excep- 
tion of the northwest area, where 
bedbugs are a major concern, ticks 
ranked second most troublesome. 
Earwigs, brown banded roaches, 
American roaches, rats, mice, and 
millipedes were also in the prob- 
lem category. Such was revealed 
in the report from Clayton Wright, 
C. Wright Associates, Dallas, Tex., 
chairman of the Insecticide Com- 
mittee. 

He said the committee made an 
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elaborate study of new insecticides 
that may help control these and 
other less prevalent pests. 

One promising material field 
tested by committeemen was the 
vapor-emitting DDVP, recently 
given a new label for PCO use by 
the Pesticide Regulation Branch 
of the U. S. Department of Agri- 
culture. 

Wright said this chemical was 
tested at a 0.2% concentration in 
several homes where it produced 
good kill of German roaches and 
house flies, although its residual 
properties were found to be 
limited. 

‘‘This insecticide shows real 
promise,” Wright said. ‘‘But, don’t 
be mislead by claims for its vapor 
activity. To get good control with 
it, you have to apply it where you 
want to get results. It won’t travel 
as far as some of you think.” 

He said tests to determine the 
distance DDVP will travel in wall 
voids were conducted by Purdue 
University’s chief entomologist, 
Dr. John V. Osmun. 

“‘When there were sufficient air 
currents in the voids, the material 
traveled upwards and produced 
good kill at higher levels,’’ the 
Texan explained. ““When there was 
no air movement, kill was limited 
to the immediate vicinity of the 
insecticide.” 

Another promising material is a 
3.0% oil solution of Bayer 29493, 
which was tried in 19 houses. Con- 
trol of German roaches was ob- 
tained in all the houses treated 
with this new chemical. 

Korlan and Hercules 7522, a 
carbamate, are two other insecti- 
cides tested bv the committee. 

“Korlan is now available in a 
better emulsion that has less odor 
and less staining properties,’’ 
Wright told the group, ‘Hercules 
7522 looks interesting and will be 
studied further.” 


Study 1080 Use Practice 


Because reports continue on the 
misuse of 1080 (sodium fluoroace- 
tate), the Rodent Control Com- 
mittee, chaired by Dr. Harlan 
Shuyler, of Conservation Indus- 
tries, Kansas City, Kans., drew up 
a proposed “‘minimum standard of 
good policy” for operators who put 
out this highly toxic rodenticide. 

The statement cautions that the 
use of 1080 be assigned only to 





Newly developed equipment was described 
by Tom Graham (left) in report of his committee, 


while NPCA Technical Director Dr. Philip J. 
Spear told of bird control committee activities. 


fully trained, responsible service- 
men who will apply it only as rec- 
ommended by its manufacturers 
in sturdily built, locked bait boxes 
placed only at floor level where 
they will not be accessible to hu- 
mans, pets, or domestic animals. 

The policy recommends an oper- 
ator use open bait containers only 
when he is in full control of the 
premises being treated and to use 
bait stations that will not leak, 
cannot be readily carried by com- 
mensal rodents, nor can be over- 
turned readily by them. 

All 1080 should contain nigro- 
sene black dye to reduce the possi- 
bility of accidently mistaking the 
chemical for some other less toxic 
compound, Dr. Shuyler said. 

Future study is to be given be- 
fore an official NPCA stand on the 
deadly rodenticide will be issued. 


Defines Fumigation 


Definition of a fumigant was 
written by the Fumigation Com- 
mittee to provide an industry-ac- 
cepted description PCOs can use 
in legal controversies over whether 
or not a true “fumigant”’ was used. 
It was read to delegates by com- 
mittee chairman Darrell Cardiff, 
Cardiff Pest Control, Inc., Santa 
Cruz, Calif. 

Cardiff said the following defini- 
tion will help set a fumigant apart 
from other chemicals: 

“For the puposes of this manual 
(act, code, or regulation) Fumiga- 
tion shall be defined as the use 
within an enclosed space for the 
destruction of plant or animal life 
of a highly toxic substance having 
a vapor pressure greater than 1 
millimeter of mercury at 25° C. 
As used in this definition, the term 
‘highly toxic’ means those sub- 
stances which produce death in 
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half, or more than half, of the ani- 
mais of any species at a dosage of 
200 parts or less by volume of the 
gas or vapor per million parts by 
volume of air when administered 
by continuous inhalation for one 
hour or less to ten or more animals 
of each species, provided such 
concentration is likely to be en- 
countered by man when the fumi- 
gant is used in any reasonably fore- 
seeable manner.”’ 


Flex-a-Foam, Plastic Booties” 
New equipment considered 
“‘good”’ for PCO use was described 
by Thomas Graham, Graham Pest 
Control, Oklahoma City, chair- 
man of the Equipment Committee. 


He said a Flex-a-Foam mask 
was sent for testing to each of the 
nine committee members. It was 
used during dusting with Dri Die 
and Diazinon powders and was 
given “‘very nice reports.” 

Another product, which pre- 
vents chemical staining by oper- 
ators’ shoes while they apply 
chemicals, may be of some help to 
PCOs, Graham said. “It is a pair 
of plastic booties that is particu- 
larly useful when mothproofing 
carpeting and rugs,’’ Graham an- 
nounced. ‘““They are inexpensive 
and can be thrown away after each 
job.” 

The Oklahoman urged operators 
to use their ingenuity to develop 
tools applicable to the industry. 
He said there is a need for a small 
dust. gun that can be operated off 
a compressor to give a continuous 
even flow of powder, a device for 
cutting wafers from various types 
of floor tile to get at the slab, and 
a better selection of durable quick 
snap couplers for heavy compres- 
sors. 


Jointly Responsible with Foodmen 

PCOs are jointly responsible for 
infestations in food manufacturing 
or processing plants according to 
federal laws. So warned Winton B. 
Rankin, assistant commissioner of 
the Food and Drug Administra- 
tion of the U. S. Health, Educa- 
tion, and Welfare Department, 
Washington, D. C. 

He explained that when inspec- 
tors find violations of rodent or 
insect contamination in a plant, 
the pest control operator servicing 
that plant is just as liable as the 
owners. 

A number of food plant officials 
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reply to violation notices by say- 
ing, “I’m surprised. I hired an ex- 
terminator to take care of this for 

e,”” Rankin related. 

“I’m pointing this out to you 
not as a threat,” the FDA official 
explained, “but merely to remind 
PCOs extreme care must be given 
to all food plant pest control jobs 
to keep clear of federal involve- 
ment.”’ 

Herman L. Fellton, of Getz Ex- 
terminators, Inc., Atlanta, Ga., 
openly agreed with Rankin, but 
placed a i big part of the blame on 





food processing firms that assign 
to purchasing agents the buying 
of pest control services. He said, 
“Purchasing agents regard price 
as the most important factor and 
through competitive bidding em- 
ploy the lowest bidder.” 

Where the lowest bid is extreme- 
ly low, adequate service cannot be 
given because there is not enough 
money to cover the cost of expen- 
sive trained manpower and the 
variety of chemicals that must be 
used in food plants. “This is of 
importance to the FDA inspector 
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PCO trends in Great Britain and the USA were 
compared by E. M. Buchan of Disinfestation in 
England (left) and Purdue’s Dr. John V. Osmun 
(right). Elmer Jones, Jones Pest Control, Owens- 
boro, Ky. (center) moderated this p.m. session. 


who should understand these facts 
and see to it that plants are pur- 
chasing and paying for good serv- 
ice,” he urged. 
The British PCO 

PCOs in Britain are faced with 
a kind of government competition 
their American cousins don’t have 
to worry about. The British Pests 
Act of 1949 requires all local au- 
thorities to have men on their staff 
capable of keeping premises under 
their jurisdiction free of rodent 
and insect infestations. 

Edward M. Buchan, a manag- 
ing director of England’s only na- 
tional pest control firm, Disinfesta- 
tion, Ltd., told an evening gather- 
ing something of the conditions his 
firm faces. There are some 1,400 
regional government bodies, the 
staffs of which vary in their ability 
to do pest control from full-time 
specialists to part-timers who have 
other political responsibilities. 
‘Some how or other we manage to 
survive even when we are openly 
competing against local authority 
services.”” Buchan explained. 

But despite the troubles that 
may accrue from such socialistic 
competition, British pesticide for- 
mulators, and Disinfestation, Ltd. 
is one of them, are not bothered by 
regulations governing the sale of 
insecticides over-the-counter and 
are not required to disclose any 
toxic ingredients on the package. 
Thinking such sales freedom 
existed in the USA, the firm 
planned to simply export their 
pesticides to, America and capture 
a new market without any inter- 
ference from Washington. Buchan 
admitted federal regulations in the 
USA are ‘‘very different!’’ Re- 
quirements of this country’s regis- 
tration laws slowed down Disin- 
festation’s intended clean-sweep of 
the American market. 

Industry on a Tightrope 
“‘We’re walking the tightrope 


between routine control methods 
and those developed through ad- 
vanced technology,”’ Purdue’s en- 
tomology chief, Dr. John V. Os- 
mun told delegates in a presenta- 
tion on trends of the pest control 
industry in the U.S.A. 

Expanding on his forecasting of 
trends to watch for, Dr. Osmun 
explained that the current popu- 
lation growth in this country of 
over 7,000 a day is bringing with 
it new challenges, new problems, 
and new opportunities to control 
normal insects and rodents as well 
as those heretofore regarded as 
outdoor pests only. He cited the 
newly reported high incidence of 
face-fly infestations in Midwestern 
homes. These flies have been pests 
of cattle only in the past. 

In a quick rundown of signifi- 
cant trends Dr. Osmun saw de- 
veloping in the years ahead, he re- 
ported on the increased use of 
more technical know-how by 
PCOs. Operators are becoming re- 
acquainted with the “TV-ap- 
proach,’ the ‘‘toxie vapor ap- 
proach” to control situations 
through the use of such chemicals 
as DDVP and Dibrom. He praised 
the industry’s recognition of the 
value research plays in guiding 
successful control measures. 

Having returned last year from 
an entomological trip to Russia 
where pest control operations are 
handled by the state, John Osmun 
reminded his PCO listeners in Tul- 
sa how lucky they are that private 
enterprise still prevails in America. 
Such freedom to succeed or fail 
enables an increasing number of 
progressive industrymen to in- 
crease intracommunications be- 
tween competitors to develop 
original technical information, the 
Purdue entomologist concluded. 


Need for Written Policies 

Bessie and Bennie are two fic- 
titious characters who played im- 
portant roles in the Tuesday 
morning Personnel Seminar ar- 
ranged and chaired by H. William 
Ives, Rose Exterminator Co., De- 
troit, Mich. 

Professor Irwin Cochrun of II- 
linois University’s Bureau of Busi- 
ness Management, posed the ques- 
tion, ““What to do with Bessie?” 

Bessie is a widow of a World 
War II GI who has worked for a 
firm for some 18 years. She has 
always done a commendable job 
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and has been a good worker. She 
was suddenly siezed with an illness 
that led to an operation and a two- 
week stay in a hospital. Her pay 
checks were sent to her while at 
the hospital and for another two 
weeks while she convalesced at a 
relative’s home. Just before an- 
other payroll was to be distributed, 
rumors began to spread that Bessie 
does not intend to return to her 
job. ‘Now what do you do about 
Bessie?’”” Cochrun asked. 

The business expert used this 
example to stress the need for hav- 
ing definite company policies. 
“There wouldn’t be any worry if 
the company Bessie worked for 
had a written policy on sick pay,” 
Cochrun told the group. ‘“‘Her boss 
would know exactly how long he 
would have to pay her, and she 
would know exactly how much to 
expect.” 

A policy is a management de- 
cision that can be used over and 
over again. It is a guide upon 
which to base future thinking, 
Prof. Cochrun said. 


Hailmarks of Good Policy 


A good policy should be clear 
enough for the most ignorant em- 
ployee to understand. It should be 
flexible, non-personal, and always 
available to employees. “‘But most 
of all, it must be written down to 
be effective,”’ the Illinois instruc- 
tor continued. 

Policies should be written to 
cover every significant phase of a 
business operation — sales, fi- 


Business management questions from the 
floor were answered by these two panels of 
PCOs and experts who shared their experiences 
and policies with delegates. Members of the 
personnel relations panel at top are (left to 
right): Dr. Harlan Shuyler, Ray Dewey, William 
Ives, who presided, and Dr. A. Canfield. Bottom 
panel of (left to right) Peter Clements, Robert 
R. Schendel, and Dr. Irwin Cochrun answered 
questions pertaining to management policies. 
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Ten Years of Better, Surer, Safer Rodent Contro/ 


Prior to the introduction of warfarin in 1950, effective rat 
and mouse control required of the Pest Control Operator a 
combination of skills including an intimate knowledge of 
poisons (and their antidotes), experience in rodent habits 
and rodent lore, an inexhaustible supply of patience, an 
occasional touch of intuition... and maybe crossed fingers 


as well. 


Prior to 1950, prebaiting preceded baiting. Quick-acting 
poisons had to be carefully protected and just as carefully 
removed on the following day. Bait refusal and bait shyness 
were all too frequent obstacles to satisfactory bait consump- 


tion. 


The fact that PCOs were nevertheless able to combat rats 


under these conditions is a tribute to their conscientiousness 


and skill. 





Then in 1950... with the coming of warfarin . . . those 


fingers could be, at last, uncrossed. 


No more prebaiting, no more bait shyness or refusal, no 
more mixing fresh perishable baits every day, and no more 


picking up uneaten leftover baits on the morning after. 


No longer hazardous or uncertain, rat control is accom- 
plished in safety with warfarin, and with every assurance 


of success. 
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United Nations of the NPCA convene at a special breakfast for International members. Exchanging 
views on control methods in their countries are (left to right) George Martinez, Rodex, S. de R.L., 
Mexico City, Mexico; Steven M. Rhodie, Excelsior Exterminating & Chemical Co., New York City, 
representing the U. S.; Jack Rudick, Western Exterminating Co., Ltd., Montreal, Canada; N. S. Rao, 
Pest Control (India) Pty, Ltd., Bombay, India; and Andy Lefebvre, Provincial Pest Control, Montreal. 


nances, purchasing, production, 
and personnel. “If you have only 
one person working for you, you 
should have a policy,’ Cochrun 
advised. 

Once a policy is written, it 
should never be broken. There 
should never be an exception to it. 
“Tf there is a weakness in a policy, 
it should be changed or amended, 
but never broken,” the professor 
stressed. 

Sample PCO Policies 

Some of the policies followed in 
their firms were offered by Robert 
R. Schendel, Schendel Pest Con- 
trol Inc., Topeka, Kans., and F. 
Peter Clements, Clements’ Pest 
Control Services, Ft. Lauderdale, 
Fla. 

“We allow our servicemen to 
take company vehicles home and 
to drive them for personal use,” 
Schendel said. “If there is an acci- 
dent, the employee must pay half 
the damages, unless he is com- 
pletely innocent of the cause.” 

One week vacation after one 
year, two weeks, after five years, 
and three weeks for managers after 
five years, are in the vacation 
clause of Schendel’s personnel poli- 
cy. 
He said his firm pays for half the 
cost of servicemen’s uniforms or 
pays the entire cost if a service- 
man’s wife agrees to keep them 
laundered. 

“We don’t have a policy cover- 
ing the case of Bessie and I frankly 
don’t know what we’d do about 
Bessie,’”’ Schendel admitted. 

Clements said his firm’s policy 
covers advertising, personnel train- 
ing, and medical examinations be- 
fore hiring. ‘‘Medical examinations 
are a must so an employee cannot 
blame use of materials for causing 
an illness that may have existed 
before he began working for us,”’ 
the Floridian told fellow operators. 

Clements and Schendel were 
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asked whether their firms present 
employees with Christmas bonuses. 
Both said they did not. Cochrun 
suggested that giving bonuses 
eventually leads employees to 
deem such gifts as a right. If a firm 
desires to give bonuses, employees 
should be given the impression 
they are for extra performance. 
“Make it appear to be a reward, 
rather than a bonus,” he advised. 


Motivation for Bennie 


‘“‘Bennie’’ was described as a 
typical employee who manage- 
ment wishes to motivate into 
achieving both his personal desires 
and those of the company. To ex- 
plain ‘““What makes Bennie run,” 
Dr. Albert A. Canfield, director 
for University and Scientific Re- 
lations for the Bendix Corpora- 
tion, Detroit, Mich., spoke on em- 
ployee relations and incentives. 

“Some people think human re- 
lations is accomplished by making 
others do what you want them to, 
but this is not so,’” he warned. “‘It 
is the complex procedure of deal- 
ing with others as they should be 
dealt with.” 

He criticized the employer who 
browbeats his personnel into doing 
work he wants them to do. ‘““Em- 
ployees fight browbeaters. They 
rebel by going out of their way to 
steal, break equipment, waste 
time, and deliberately try to upset 
the operation,’”’ Dr. Canfield cau- 
tioned. ‘‘Instead an employer 
should look into the background 
of his employees, find out what 
motivates them, create team play, 
hold affairs together, and let each 
know he is important to the entire 
operation.” 

He warned against embarrassing 
employees in front of their co- 
workers, but suggested punish- 
ment and discipline when it is 
needed. ““‘When a worker deserves 
punishment, it should not be neg- 





lected. If you don’t clobber him, 
you lose his respect and that of 
the other employees,” Dr. Can- 
field concluded. 

Ray Dewey, Dewey Pest Con- 
trol, Los Angeles, Calif., and 
Kansas City PCO Dr. Harlan R. 
Shuyler, told of their employee re- 
lations practices. 

“‘When we are about to hire an 
employee, we try to find out about 
his home life, his hobbies, his prob- 
lems, his rent, and his financial 
obligations so we can know what 
his obligations and incentives are,”’ 
Dewey reported. “We try to en- 
courage our office workers and our 
servicemen to get to know each 
other. This makes for better team 
work.” 

Dr. Shuyler reported his policy 
helps people help themselves. ‘“‘We 
give away nothing, but evaluate 
and reward,” he said. 

A PCO asked what can be done 
with a 55-year old employee who 
the company knows it will not 
promote and who is fast approach- 
ing an age where he will not be as 
valuable as he once was. 

“This is an incentive problem,” 
Dr. Canfield agreed. “Often a man 
of that age is experienced enough 
to be invaluable in a training pro- 
gram. He is a good man for young 
newcomers to spend time with and 
perhaps he will be motivated to 
do more by knowing he is offering 
something valuable to the firm and 
is an important part of it.” 

The panel advised against loan- 
ing money to employees who are 
hard-pressed because it leads to 
“‘delicate situations.”’ Attempts 
should be made to help the worker 
get money from a bank or loan 
firm, but never lend company 
money directly. 

Newly elected NPCA President 
Maurice Oser commented that his 
firm creates good relationships be- 
tween employees by holding a buf- 
fet luncheon on the first Monday 
of every month. All employees, in- 
cluding the office girls, attend the 
hour-long affair to discuss prob- 
lems or opportunities of mutual 
interest. 

A most serious problem PCOs 
face comes when an employee 
quits to set up his own business 
and attempts to win over his for- 
mer employer’s accounts. The panel 
asked how this can be stopped. 

It was suggested that a restric- 
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RODENT CONTROL 


Supplies from Hub States 


Same-Day Shipment * Quantity Discounts 










NEW! LIQUID 
BAIT FEEDER 


FUMARIN 22 


Anti-Coag. Bait 









100 Ib. drums $1.55 Ib. 
Spill-proof new feeder. Made 25 Ib. drums $1.65 Ib. 
of heavy duty plastic with oo come 91.75%. 


FREE! 50 one-lb. BAGS 


for over the counter sales, svit- 
able for imprinting with your 
name, with purchase of each 
25 |b. drum or equivalent. 


screw threads for mason jar. 
(Jars available extra, 17c ea.) 








1 and up 46c ea. 











12 and up... .40c¢ ea. PIVAL 
5 lb. cannister...$1.75 Ib. 
48 and up -38¢ ea. 25 Ib. drums... . $1.65 Ib. 
100 Ib. drums . $1.55 Ib. 
144 and up .36¢ ea. 1,000 Ib. $1.45 Ib. 








RED SQUILL 
50 Ib. drum 78c lb. 
25 |b. drum 80c Ib. 


PMP 
100 Ib. drums $1.25 Ib. 
25 Ib. drums. . $1.45 Ib. 








COMPLETE RODENT CONTROL 
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Rat Jigger 





FUMASOL C 
Bait Stations In handy premeasured 
packets. 
Im perm......$6.75 50 packs. .20¢ ea. 
5m per m $5.62 100 packs. .19¢ ea. 
25m perm......$5.17 300 packs 15¢ ea. 
’ SPECIAL 
Hub States’ own 500 packs..... 12’c ea. 
— PIVALYN 
- with Warfarin, and a 
Includes locking fibre formula containing 80% In premeasured packets. 
case with handle, Rubber dairy foods, a bait that no 1 and up - 30¢ ea. 
Filler Jug and Bulb, 25 rodent will reject because 50 and up .25¢ ea. 
Sa . quart-packs of Pivalyn, it is too hard or unpalata- 100 and up .20¢ ea. 
44c ea. ZA one 3 Ret Jiggers. ble. 200 and up . 18¢ ea. 
packed 48 | iad $ 27 200 Ibs. 25¢ Ib. 500 and over. ... 13¢ es. 
per case ane 100 Ibs. 26c Ib. | TRACKING POWDER 
Cheese -Scented Bait tes ae $7.95 50 Ibs. .30c Ib. | 50% DDT for control of 
ee a $1.50 5 Ibs. .33c¢ Ib. mice. 
Cup and Cover Sediine Case $9.95 1 Ib.. .44¢ Ib. 50 Ib. drum...... 
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[nop ‘ate Chemical & Equipment Co. 1255 No. Windsor “| 
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Units of Item 


CHEMICALS 





: NAME = — 
and EQUIPMENT ADDRESS ; — 1 
cITY- —_———STATE- —__—_— | 
Orders over $45 shipped charges paid. All orders shipped same day. 
1255 Windsor St., Indianapolis 1, Ind. Send me your free 1960 Chemical & Equipment catalog. 
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Tips on general pest control sales to homeowners were given by the PCO panel of (left to right) 


Ed Purcell, Truman Thomas, Wendell Fisher, A. J. Kirby, Herbert Meyer, and speaker Porter Henry. 


tive covenant be included in a con- 
tract when men are hired. Courts 
of many states uphold these cove- 
nants if they feel they include a 
reasonable time limit. Ray Dewey 
said an employee offered enough 
incentive may not want to chance 
business on his own. Others felt 
the milk of human kindness is pre- 
vented from souring if a fair, mu- 
tually understood, written em- 
ployment agreement is entered 
into right from the start. 


“How to Sell” Hints 

Size-ups, relaxers, trial balloons, 
handlers, radiation leads are all 
new terms PCOs became ac- 
quainted with at the Monday 
afternoon sales seminar. Con- 
ducted by Porter Henry, of Porter 
Henry & Company, New York 
City, the program offered solutions 
to typical problems PCOs face 
when they sell service to home- 
owners and industry. 

In a unique session, business 
consultant Henry used three 
panels of PCQOs, a slide projector, 
a do-it-yourself sales manual, and 
two dramatic skits to illustrate 
salesmanship techniques. 

Members of the panel were 
asked to tell how they handle dif- 
ferent sales situations. Henry 
wrote their answers on slides pro- 
jected onto a screen so they could 
be copied by delegates into the 
manuals they had been given. 
Residential Sales 

Procedures for selling pest con- 
trol service to the homeowner were 
discussed by members of one 
panel: Edward Purcell, E. H. Pur- 
cell & Co., Ft. Wayne, Ind.; Tru- 
man Thomas, Anti-Pest Co., 
Shreveport, La.; C. Wendell 
Fisher, Paramount Pest Control 
Service, Portland, Ore.; A. J. Kir- 
by, Planters Chemical Co., Tulsa, 
Okla.; and Herbert Meyer, Theo- 
dore Meyer, Inc., Washington, D.C. 

“‘Just what would you want 
your serviceman to do when he 
approaches a housewife to sell 
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service?”’ Henry asked the panel. 

“First of all, he should be neat,”’ 
one member said. ‘‘An untidy 
serviceman has two strikes against 
him at the start.” 

To make a good impression a 
PCO should wipe his shoes, 
whether they are dirty or not, be- 
fore entering a home. He can also 
endear himself to the homemaker 
by complimenting her on her house 
or its furnishings. 

He should introduce himself and 
his company and present the 
housewife with a calling card so 
she won’t forget his name or that 
of his company. 


The “Relaxer” 


A housewife in need of service 
is usually nervous and tense be- 
cause she is worried about the in- 
festation and embarrassed about 
having to call an operator to elimi- 
nate it, Henry said. ‘““What should 
a serviceman do to make her feel 
at ease? How can he employ ‘the 
relaxer’?”’ he asked. 

Herbert Meyer suggested a serv- 
iceman can make a tense house- 
wife feel more at ease if he lightens 
the conversation with a few jokes. 

“‘Whenever a panicky woman 
calls me and says I have to get rid 
of her termites in a hurry, I try 
to dispel the urgency she feels by 
saying ‘There’s no rush madam, 
nothing to worry about, that is, 
unless you have a wooden leg.’ 
That usually makes them laugh 
and relaxes the conversation.” 

Meyer’s suggestion brought 
quick disagreement from Truman 
Thomas who said he felt there was 
no room for joking. “I feel we are 
professional men and should not 
treat the concern of a housewife 
lightly. She calls us to remedy her 
problems. We should respect her 
concern just as a doctor respects 
the concern of a troubled patient,” 
Thomas explained. 

The panel agreed a serviceman 
should do all he can to reassure a 
housewife that an insect infesta- 





tion is not unusual and is nothing 
to be ashamed of. 
Inspections 

A serviceman can make a good 
sales impression by using a flash- 
light and a hand lens on his initial 
sales call. ‘‘Even if there is no need 
for them, a housewife is more im- 
pressed by an inspection if a serv- 
iceman uses such tools,’ Thomas 
suggested. 

Dirty areas and corners must be 
pointed out tactfully. A woman 
becomes indignant when she is 
shown a dusty shelf or corner and 
told this may be the reason for the 
infestation. It is important that a 
PCO be thorough in his inspection 
and at the same time careful of the 
prospect’s furnishings. 

Selling the Service 

When an inspection is com- 
pleted, it is time to “‘sell.’’ To sell 
service, a PCO must sell benefits, 
his company, and himself. Accord- 
ing to the New York sales expert, 
service must be explained in de- 
tail so the prospective customer 
will know exactly what it will pro- 
vide. Safety and experience should 
also be stressed. 

Tell the housewife beforehand 
that dishes, containers, etc., must 
be removed from shelves that need 
treatment to prevent them from 
being contaminated by insecti- 
cidal sprays. It should be pointed 
out that this is only a precaution- 
ary measure and reassure her that 
absolutely no danger is involved. 


Trial Balloons 

After the salesman has made his 
inspection and explained the bene- 
fits of his service, he should pose 
“trial balloons” in order to clese 
the sale. A PCO should be armed 
with enough clinchers to overcome 
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“Turn it on, Turn it on!”’ 
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PESTMASTER* 


QUICK DELIVERY. Inventory 
of material at strategic public 
warehouse points permits over- 
night delivery of Michigan 
Chemical Pestmaster Methyl 
Bromide. You can be on the 
job fast when you plan on 
Pestmaster. 


QUICK KILL. You can finish 
the job fast. Pestmaster Methyl 
Bromide penetrates wood sur- 
faces and kills quickly and 
completely. 


ODORIZED FOR SAFETY. 
Chloropicrin warning agent 
added to comply with state and 
local ordinance requirements. 
Plan on Pestmaster Methy! Bro- 
mide now. 


Write, wire, or call your nearest 
Michigan Chemical office or 
representative for complete in- 
formation and prices. 


MB-59-1 
*Reg. U.S. Pat. Off. 


SALES REPRESENTATIVES: 


B. Werth, Barnett Drive, RFD 
Parkersburg, Savannah, Ga. 


MICHIGAN CHEMICAL 
CORPORATION 


634 North Bankson Street, Saint Louis, Michigan 
EASTERN SALES OFFICE: 230 Park Avenue, New York 17, N. Y. 


D. M. Coleman, 3409 Cowper St, 
Palo Alto, Calif, 
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anticipated objections, Henry said. 
Here are two suggested ques- 
tions or trial balloons that encour- 
age a favorable answer from a 
prospect: ‘“Would you like us to 
come tomorrow morning or after- 
noon to do the job?” or ““Would 
you prefer us to use a dust or spray 
treatment?” 
“Trial balloons often wrap up a 
sale,”’ he advised. 
Answers to Sales Resistance 


Popular housewife excuses for 
resisting purchase were thrown at 
the panel for its ideas on how to 


New! 


overcome these side-stepping 
moves. 

PCOs from the convention floor 
asked for help in outwitting house- 
wives who say, “I will have to talk 
to my husband about this first,” 
which in most cases is only a delay 
to get competitors’ prices. 


Several ‘‘handlers’’ were sug- 
gested. ‘‘Ask her to call her hus- 
band while you wait,’’ one panel 
member proposed. “‘Make arrange- 
ments to call him yourself when 
he returns home,” another offered. 
A third said it might be good to 


A PRACTICAL METHOD FOR 
BIRD CONTROL 


SONITROL 
and YOU, 
the dealer 


It is a professional tool for the profes- 
sional Pest Control Operator. Your ex- 
perience is a vital link in its effective 
operation and you will soon find that 
it is a valuable addition to your line. 
Birds are a YEAR 'ROUND business. 





PATENT PENDING 


Sonitrol Models are compact devices which produce high fre- 
quency sound in sufficient quantities to irritate birds such as sparrows, 
pigeons and starlings and repel them from the area protected. These 
are the first practical ultra-sonic devices for this purpose and thus they in- 
troduce a new scientific method to the bird control field. 


Let our technical representative help you prove the effectiveness of 


SONITROL. 


Shown: Model 200 (exterior unit) . . . List $159.50 
Model 107 (interior unit) . . . . List $159.50 
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Attractive Dealer Discounts Allowed; write Now for free 
literature telling how you can take advantage of this oppor- 
tunity in your area. 


SONITROL CORPORATION 


2710 Pendleton Avenue 


Phone 4-1424 Anderson, Indiana 


find out just why she isn’t sold on 
your service and then attempt to 
overcome such reservations. 

For the housewife who says she 
has been given a better price, Tru- 
man Thomas uses this strategy: 
“Because of ethics, we don’t talk 
about our competitors, but owr in- 
secticides are safe, our service is 
complete, our work is guaranteed.” 
Thomas said in this way he does 
not deride his competitor. 

Whether he gets a sale or not, 
Henry said an operator should al- 
ways ask a housewife if she knows 
of anyone else who might be 
troubled by pests. This question 
sometimes provides ‘‘radiation 
leads” for other jobs. 


Role Playing 


To dramatize the “do’s and 
don’ts” of good salesmanship, a 
skit was presented. Mrs. Ginny 
Sims, wife of James Sims, Cardinal 
Pest Control Co., Montgomery, 
Ala., played a typical housewife, 
and James Steckel, Tornado Man- 
ufacturing Co., Columbus, O., 
acted the role of a PCO. 

When the skit ended, panel 
members were asked to cite mis- 
takes the operator made in his 
sales technique and to cite what 
it thought were good sales points. 

Henry suggested local PCO or- 
ganizations could use “role play- 
ing” skits at meetings to exercise 
and stimulate sales ideas. 


Industrial and Commercial Sales 

Follow-up calls to industrial and 
commercial firms are important 
and necessary to solicit business 
from them, but what excuses can 
PCOs give to justify their nu- 
merous visits? 

Some reasons to make return 
calls were offered by a panel of 
J. Harvey Sturgeon, Sturgeon Pest 
Control, Inc., Louisville, Ky.; J. 
Edwin Sameth, Western Extermi- 
nating Co., Newark, N. J.; Jacques 
Hess, Exterminating Services 
Corp., New York, N. Y.; Douglas 
Cook, Lystad’s Exterminating 
Co., Minneapolis, Minn.; and W 
W. Windmeier, Airway Extermi- 
nating and Products, Chicago, Ill. 

“Return with any information 
that is valuable to the prospect’s 
business. Pay a visit to congratu- 
late him for any accomplishments 
he may have been cited for. Be a 
customer of his. Visit him for his 
advice about your business,’’ were 
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DDVP Now Registered for P.C.0. Use 





HERKOL 50 WE INSECTICIDE 


50% DDVP* water emulsifiable concentrate diffuses thoroughly — gets into even 
smallest cracks and crevices. Registered for PCO use. 


This singular fumigating property of DDVP is unique to HERKOL 50 WE. Put simply, you 
apply HERKOL 50 WE on the floor and the flies die on the ceiling. The acute kill of volatile 
DDVP has a wide insecticidal spectrum. Controls roaches, fleas, flies, and brown dog ticks. 
HERKOL 50 WE is for use by Pest Control Operators indoors and outdoors, needs no mask. 
If desired, custom formulation of HERKOL 50 WE can be arranged to meet your specific 
problem. One percent emulsion HERKOL 50 WE is odorless. Norda scents may be added, 
thus giving the concentrate any odor desired without impairment of the insecticidal prop- 
erties of HERKOL 50 WE. FREE: Technical literature, prices and samples. 


NORDA ESSENTIAL OIL AND CHEMICAL CO., INC. ‘ 
*by weight 601 West 26th Street, New York 1, New York Not da 
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some suggested door-openers. 

When a prospect says he is satis- 
fied with the service of his present 
operator, offer him a better pro- 
gram, Sell your services more 
thoroughly than your competitor 
did his. Send him new prospects 
for his business. Become active in 
civic organizations he belongs to. 

Problems that face TOs when 
they sell their service to a termite 
victim were discussed by Lee 
Chambers, Aldridge & Chambers, 
Inec., Virginia Beach, Va.; Howard 
Bell, Bell Pest Control Co., In- 
dependence, Mo.; William Clem- 
ents, Clements’ Pest Control, Lees- 
burg, Fla.; R. Earl Dixon, Penin- 
sular Pest Control Service, Inc., 
Jacksonville, Fla.; Walter Gunn, 
N & T Termite Co., San Francisco, 
Calif.; and David Feinson, Atlan- 
tic Exterminating Corp., New 
Rochelle, N. Y. Details of what 
they said will be carried in the Ter- 
mites Section of PC’s December 
issue. 

Financial Operating Ratios 

Figures comparing expenses and 
profits to gross income in the pest 
control industry with those of 
comparable industries were pre- 
sented by Robert L. Showalter, 
NPCA executive assistant. 

A year’s study by the Statistics 
Committee of some 50 PCO firms 
indicated significant trends in 
their fiscal policies. 

Compilation of figures revealed 
that the industry gets 78.6°% of 
its total income from general pest 
control work and 15% from ter- 
mite jobs. These percentages are 
median figures, the halfway point 
of all figures compiled in each cate- 
gory. 

Showalter said PCO service 
salaries amount to 31.3% of gross 
sales, 23% of which go to general 
pest control servicemen and 8.8% 
to termitemen. 

“This comparison indicates that 
the percentage of salary expense 
for general pest control work to 
total salaries is about the same as 
the income from that type work, 
or about 75%. But salaries paid 
out for termite work (about 30%) 
are higher than the proportionate 
income of termite work to total 
sales,’’ Showalter explained. 

Auto Expense High 

Expenditures for automobiles 
and travel by PCOs were com- 
pared with those of the linen sup- 
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Report to the membership of association activities came from retiring president Harold Schnorrenberg 
(left), executive secretary Dr. Ralph E. Heal at mike, secretary-treasurer Charles Houghton, and 
executive assistant Robert L. Showalter. Delegates voted new, higher dues schedule for new year. 


ply and sanitary supply industries. 
According to this study, the pest 
control industry spends 10.1°% of 
its total income for this purpose, 
whereas linen suppliers pay 4.4% 
and sanitary suppliers, 1.6%. 

“Our consultants in this project, 
Carl Jensen, professor of account- 
ing and economics at Maryland 
University, and Walter Gebhardt, 
a private business consultant, 
thought this expense was high,” 
Showalter reported. ‘They said it 
was about at the percentage that 
should be spent by firms using 
heavy trucks.”’ 

He said depreciation of automo- 
biles may be greater than in other 
industries, that they may wear out 
faster and be replaced sooner. 

Likewise, higher than other 
comparable industries is the re- 
ported amount expended for execu- 
tive salaries. Pest control operators 
pay their executive help 8.6% of 
gross income while sanitary sup- 
pliers spend 3.9%, dry cleaners 
5.6%, and electrical contractors 
3.7%. 

Showalter said supervisor sala- 
ries are 5.5% of the cost of indirect 
overhead, which is 6.9% of the 
total gross. ‘‘Our consultants told 
us this is extremely high; that a 
good figure for all industries is 
about 3%,” he pointed out. 

The study further reveals PCOs 
spend 94.5% of their gross income 
for salaries, materials, overhead, 
etc., and have about 5.5% left 
over for net profit. 

About 75% of the firms which 
cooperated in the survey do an an- 
nual business of between $100,000 
and $500,000. 

Dues Go Up 

During regular association busi- 
ness sessions, delegates approved 
a new dues schedule that calls for 
an 18 to 20% increase. Firms will 
now pay an initial $60 a year plus 
$15 each for one to 25 servicemen, 
and $5 each for more than 25. 

This increase was required to 
finance the addition of three addi- 
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tional members to the NPCA staff 
including an assistant technical di- 
rector to help with increasing tech- 
nical problems that have stemmed 
from insect resistance, new chemi- 
cals and equipment, new proce- 
dures, ete. NPCA executive secre- 
tary Dr. Ralph E. Heal said a 
$7,500 annual salary has been pro- 
posed for this additional staff 
member. 

He also announced a new pro- 
gram to gather information on the 
health of employees hired by pest 
control firms. Operators will be 
asked in the near future to fill out 
and mail to the association office 
questionnaires that will record 
health statistics on both service- 
men and office help. They will be 
studied by Dr. Wayland J. Hayes, 
toxicologist for the Communicable 
Disease Center, Savannah, Ga. 

From this information, Dr. 
Hayes will begin to prepare a 
standard set of experiences and 
compile data that will aid PCOs 
in civil suits that charge damages 
to health by insecticides. 


Oser New President 


In the annual election of officers, 
Maurice Oser, Oser Exterminating 
Co., Denver, Colo., and ex-vice 
president of the NPCA, was ele- 
vated to the presidency. Charles 
Houghton, secretary-treasurer, 
from Safety Fumigant Co., Bos- 
ton, Mass., was elected executive 
vice president, and Paul K. Adams, 
Adams Pest Control, Alexandria, 
La., replaced Houghton as secre- 
tary-treasurer. 

New executive board members 
are Dr. Lee C. Truman, Pest Con- 
trol Services, Inc., Indianapolis, 
Ind.; Stanley McKenzie, McKen- 
zie Pest Control, Lake Charles, 
La.; William Elo, Elo Exterminat- 
ing Co., San Antonio, Tex.; retir- 
ing president Harold Schnorren- 
burg, and the newly-elected of- 
ficers. 

Convention site for 1961 will be 
at the Deauville Hotel, Miami 
Beach, Fla., Oct. 15-19. 



























KORLAN 24E 


wipes out your pest problems! 










Versatile insecticide combines positive pest 
control with low toxicity to animals and humans. 


Korlan® 24E offers the pest control operator a combination of 
advantages that can’t be equalled by any other insecticide! Not 
only does its powerful killing action control flies, bedbugs, 
fleas, spiders, ants, mosquitos, silverfish, even resistant roaches— 
faster, easier, longer . . . but Korlan 24E is approved for use 
on bedding, around meat and poultry packing plants, on 
animals and in poultry buildings, for oil-mist application in 
supermarkets, and other problem areas where many insecti- 
cides are not permitted. 

















Its low toxicity makes Korlan 24E safer for operators to use 
continuously, too. The odor of Korlan disappears quickly and 
it won’t stain painted or whitewashed surfaces. But even 
though the odor is gone, the killing action ef Korlan 24E 
remains—for as long as six weeks. Areas treated with Korlan 
24E may be reoccupied as soon as the spray has dried. 


You can mix Korlan 24E with either water or oil, or pre-mix 
it in oil for future use. 




















Call the nearest Dow sales office for full information and 
your supply of this safer, more effective insecticide. Or write: 
THE DOW CHEMICAL COMPANY, Agricultural Chemicals Sales, 
Department 215DS11, Midland, Michigan. Do it today! 


PRODUCT ADVERTISED HEREIN COMPLIES WITH U. S. LAW 


When used as directed on label and in accordance with good prac- 
tices, complies with the Food and Drug Law and other Federal Laws. 


THE DOW CHEMICAL COMPANY - MIDLAND, MICHIGAN 


See ‘The Dow Hour of Great Mysteries’ on TV. 
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Concrete Block Foundation Voids: Should They 
Be Treated At Grade Level or Near Footing? 


It’s been standard practice to 
consider the treatment of voids in 
a concrete block foundation an es- 
sential phase of corrective termite 
control. In fact, foundation treat- 
ing is one of the four steps in the 
National Pest Control Associa- 
tion’s Approved Reference Proce- 
dures for Subterranean Termite 
Control. Such voids are normally 
taken care of by drilling a row of 
blocks and injecting chemical to 
flood the hidden area inside them 
to stop potential or further infes- 
tations. 

What is the best level at which 
to do the drilling, close to the foot- 
ing or at a height more convenient 
to the standing operator? 

Experiments at Purdue Univer- 
sity a couple of years ago seemed 
to indicate that when chemicals 
are pumped into holes drilled at 
grade level, toxicants do not get 
down to the footing. This was 
probably due to the irregular pat- 
tern of the voids in a cement block 
foundation wall, to the absorbency 
of the concrete itself, and per- 








Huge termite tunnel measuring 22-inches in 
circumference is one of the largest ever seen 
in Florida. This picture ‘was sent in by R. R. Brown, 
of Fidelity Exterminating Co., Orlando. Anyone 
ever seen one larger? 
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haps because there was either not 
enough chemical pumped in or 
there was not adequate pressure 
behind it to shoot it down far 
enough. Maybe the lack of void 
depth penetration was due to a 
combination of all these factors. 

There’s also a question about 
the value of surface treating the 
insides of voids anyway. The ARP 
says. ““... materials commonly 
used in the past have not been of 
a type which repelled termites as 
a surface coating.’’ Research spon- 
sored by the NPCA at the Univer- 
sity of Georgia is attempting to 
find out if present-day termiti- 
cides applied on wood or founda- 
tion materials do repell the wood- 
eaters. Revelations by the U. S. 
Forest Service show termites will 
build tunnels over pressure treated 
lumber. 


Pest Control recently took a rep- 
resentative sampling of termite op- 
erators in various sections of the 
country to find out how they treat 
the voids in concrete block foun- 
dations. Most drill at grade level. 


An eastern operator told us he 
doesn’t have any special tech- 
niques for keeping termites from 
traveling up wall voids except by 
using a large volume of insecticide 
applied under high pressure. This 
TO drills the block at grade level. 

Another eastern TO said, ““Even 
though we prefer to drill the wall 
at the mortar joints, at regular in- 
tervals above grade level from the 
outside where possible, drilling op- 
erations are performed either from 
outside or inside, depending upon 
the suitability for flushing.” 

This firm’s inside operations con- 
sist of drilling at regular intervals 
through the cement floor of the 
basement, at the base of walls. 
Where construction includes dry 
inside masonry walls, no drilling 
into the wall structure is done, but 
the company does drill through the 


cement and/or into the soil along 
the base of the wall on both sides. 

An operator just west of the 
Mississippi explained, ‘We drill 
only the top of hollow walls and 
apply our chemical at a pressure 
of 80 to 100 pounds. We do, of 
course, drill periodic holes in the 
base of the void to check our satu- 
ration. 

“T think the main thing to bear 
in mind here,” he continued, “‘is 
that treating foundation voids is 
a very small part of a complete 
termite job. If the soil adjacent to 
the wall is properly treated, pre- 
venting a reinfestation from oc- 
curring within the void, then treat- 
ing the void itself becomes quite 
a simple matter.” 

Another opinion is that in areas 
of high incidence of infestation, the 
treatment of voids, if properly 
done, is a valuable phase of the 
entire treatment and in certain 
cases may be of more value than 
soil treating. 

An analysis of cost data over a 
ten year period by one firm re- 
vealed that foundation treating ac- 
counted for 18% of the cost of do- 
ing jobs. 

In the Midwest our reporter was 
told by one TO that his standard 
procedure calls for treatment of 
each void in a block foundation, 
with one line of holes above the 
grade line which are carefully 
closed. He also treats the outside 
area so chemicals will reach the 
footings, saying, “Termites can 
work through the voids any place 
between the footings and ground 
level. They make tunnels, leave 
mud deposits, and in some cases 
completely fill the void.” 

An operator in Ohio revealed he 
has changed his techniques for 
void treating because experience 
showed him he could obtain better 
results his new way. Here’s how 
he explains it: 

“Years ago we tried drilling the 
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DI-PHOS B 


For Positive Control of 
Kescstaut German Roaches 


FLEAS, TICKS, BEDBUGS, FLIES, AND OTHERS 


available in both 
Oil Solutions and Emulsifiable Concentrates 





Loug Kesduat 


(Reports of 10 to 12 weeks) 


Faster. Kill 





World’s Only Supplier 
of 


Sodium 
Fluoroacetate 


in Bulk or 
Y2 oz. Water Soluble Packets 





Lower Cost 


Di-Phos is very stable, with 


excellent shelf life 
Odor is no problem with Di-Phos 


Di-Phos does not stain 


Shipped Same Day 


Orders Received in Our Plant 
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CHEMICAL CORP. 


PROGRESSIVE CHEMICALS FOR INDUSTRY 


817 SPRING LANE 











PORTSMOUTH, OHIO 
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of Di-Phos B 
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bottom row of blocks completely 
around the foundation, but found 
that the termite could find en- 
trance above the treated layer of 
blocks, especially where there were 
cracks in the blocks or at cement 
joints. Then we switched to drill- 
ing at the first layer of blocks 
above ground level and got much 
better results. Retreats were one- 
half of one percent last year on all 
jobs we treated in this manner. 
Enough chemical should be put in- 
to the blocks until you see it com- 
ing through the blocks at the 


very base of the foundation wall.” 

Construction on the West Coast 
makes little use of concrete block 
foundations. Most are almost en- 
tirely of poured concrete except for 
a few brick foundations in older 
homes. Very seldom is there a 
block wall, supporting wood mem- 
bers, which extends below soil 
grade. Brick foundations or ex- 
terior veneer of brick or stone 
present a problem somewhat simi- 
lar to conditions found in the East 
and Midwest. 

A termite specialist in the San 











© FAST! 3,600 BLOWS A MINUTE 


AUTOMATIC! BOTH POUNDS AND TURNS BITS 





FAST CLEAN DRILLING ON EVERY JOB 


The SYNTRON Model 
38-RO, most powerful electro- 
magnetic drilling hammer 
available, is the popular 
choice of exterminators in 
pest control work. Drills 
quick, clean, fast through 
toughest stone, concrete, 
as brick without manual quarter 


7 a N s 
; sya — 
+ gonrast® 





; ——— . . . 
. turning. Simple design assures . 
a” += lifelong low maintenance! — 
ca 
¥ is ici Phone the Syntron Sales Representative 


as in your area for demonstration 


FREE SyntTroN CatTatoc! Write Dept. HD, Homer City, Pa. 


SYNTRON COMPANY 


QUALITY EQUIPMENT SINCE 1921 





790 Lexington. Ave. 
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Homer City, Penna. 


Francisco area described the way 
his company handles such a prob- 
lem. ‘‘Our usual method of correc- 
tion for brick foundations or out- 
side veneer involves construction. 
A cap of reinforced concrete is put 
on top of a brick foundation, and 
in the cases involving veneer, the 
bottom portion is removed and 
concrete substituted. 


“If the brick foundation is well 
above grade and little deteriora- 
tion from decay is evident, the sills 
may be treated. This can be done 
by flooding or spraying with a 
pentachlorophenol solution, or for 
more thorough treatment by ap- 
plication of Woodtreat TC. In 
either case it may be desirable to 
bore through sills or other mem- 
bers in order to apply the material 
to the less accessible parts by in- 
jecting chemical under pressure. 


“Similarly, treating may be util- 
ized behind masonry veneer, with 
the space being flooded with 
pentachlorophenol solution or 
filled with paste emulsion if the 
treatment is being applied princi- 
pally to wood. If, on the other 
hand, there appear to be openings 
into the soil, a material like chlor- 
dane or dieldrin may be applied 
in the void area. 

“Fungus or wood rot is such an 
important problem in the West 
that treatment of the wood may 
have more importance than in 
some other areas. Consequently 
pentachlorophenol is widely used 
in many instances which might be 
treated in some other way in other 
parts of the country.” 

Our survey confirmed this west- 
erner’s opinion. Most of the TOs 
interviewed in other sections of the 
country reported they use either 
chlordane or dieldrin to treat voids. 


Extensive drilling of masonry, 
however it’s done, makes any 
treating job an expensive one, but 
it is generally conceded that foun- 
dation treatment should extend 
above the grade line. But, because 
of differences in techniques and 
questions regarding the true effec- 
tiveness of void coatings, the in- 
dustry is watching what Dr. 
Horace Lund and his research staff 
in the entomology department at 
the University of Georgia will find 
in their experiments which they 
hope will answer some of the 
questions. 
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Looking for 


SPRAYER ACCESSORIES Musues Ua CAL: 
UW  Wertevea = BBG 


: Complete Line 
WV 


Y Here Are A Few Examples: 


helps workers 


PCE SCHRADER VALVE Se BOSS 


Nickel plated, forged brass shut-off to 
valve. Non-magnetic stainless steel ra, | 
plunger, koroseal valve seat washer. 4 # 

A standard for quality. be 


a ee 


SPRAYING SYSTEMS GUN-JET VALVE 
With special adapters, this valve is ideal for use with Sub- 
Slab Injectors. Many models to choose from. 


New low cost shut-off gives long, satis- 
fying service for pressures under 200 | “Trademark 
psi, outdoor use. Adapter at discharge | 

port presents !4” female i.p.s. 





PCE MULTIJET TIP ASSEMBLY 

Has three spray patterns and is specially suited for 
use with Curved Drip-Not, shown below, can be 
used on any spray wand. It’s simple to change spray pattern. 


M-S-A® 
HCN DETECTOR 


Easy-to-use, accu- 
rate instrument 





—_—_ ——— ‘sniffs out’ concen- 
GS trations of HCN in 

any suspectedarea. 

CURVED DRIP-NOT Three squeezes of 


the aspirator bulb 
register amount of 
HCN intwo minutes. 


These new valve and wand assemblies shut off at the tip by 
a stainless steel wire which runs through the tube. 9 and 20 
inches long, has convenient curved end. 


= 
INJECTION NEEDLE 


’ 





Supplied as a “complete nozzle,” or as a “tip only’ com- 
patible with Spraying Systems nozzle bodies and caps. 


HOSE END ADAPTERS 


Renewable hose adapters stocked for 4” =. 
and 3%” i.d. hoses in 14”, 4%” & 3,” - Se, 


male pipe threads. : 


Write Today for Complete Catalog & Prices 


Bac 


M-S-A® INDUSTRIAL GAS MASK 


Protects the wearer while formulating, 
mixing or applying organic insecticides 
and other highly toxic pest controls. 
TRI-CON VALVE | Single lens CLEARVUE* Facepiece pro- 
vides picture window vision. Complete 
facial protection. Gas-tight seal. 


M-S-A® HCN GAS MASK 
(type GMK) 


Safeguards operators against Hy 
drocyanic Acid Gas in areas where 
enough air is present to support 
Th (coun OXoleale)(-t¢-Me-1al-t- Weel Melale li aie lr 1 
canisters and masks available for 
all other vapors, dusts, fumes 


M-S-A® DUSTFOE® RESPIRATOR 


Comfortable, lightweight breathing 
protection against dusts not signifi- 
cantly more toxic than lead. Stream- 
lined design eliminates blind spots. 
Workers wear this one. 


* * WRITE FOR INFORMATIVE BULLETINS 
Covering All PCO Equipment CONTACT THE SRSA MAN 


PEST CONTROL EQUIPMENT CO. MINE SAFETY APPLIANCES COMPANY 


Manufacturers and Distributors of Supplies for the Pest Control industry 
24 NORTH BOND ST. MOUNT VERNON, N. Y. 
Phone MOunt Vernon 8-1197 





210 North Braddock Avenue, Pittsburgh 8, Pa. 
Member of National Pest Control Association 
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DON’T THROW 

AWAY THOSE 

OLD MASONRY 
DRILLS! 


Check These Repair Prices 
Before You Replace Old Drills! 


RESHARPENED =. | 
RETIPPED art ty 
REPAIRED =~ - 
RETIPPED RETIPPED 
SIZE Short-6" LONG 
or under Over-6" 

\%’ 1.00 1.50 

thru 

uY"* 1.00 1.50 

K"* 1.05 1.55 

%”* 1.10 1.60 

he" 1.15 1.65 

%" 1.25 1.75 

”” 1.50 2.00 

%," 2.00 2.50 

%," 2.25 2.75 
hd 2.50 3.00 
1%’ 2.75 3.25 
1%" 3.00 3.50 
7 4.25 4.75 


NEW LONG SPIRAL 
DEEP FLUTE MASONRY DRILLS 
Write for FREE information on 
famous B & A Carbide Tip Masonry 
Drills— Available at local dealers. 


NO COD'S Drills Shipped Prepaid. 


BaA 





MANUFACTURING CO. 


4415 Georgia Ave. 
West Palm Beach, Fla. 
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Okays Heptachlor for Termites 

Heptachlor, achlorinated hydro- 
carbon insecticide manufactured 
by Velsicol Chemical Corp., has 
been approved by the Pesticide 
Regulations Section of the U. S. 
Department of Agriculture for use 
as a soil poison for subterranean 
termite control. 

Directions on the registered label 
permit 0.5% or 0.25% emulsions 
for pretreatment of slab, crawl 
space, and basement structures. 
A 0.5% emulsion at conventional 
rates of application is specified for 
treatment under the slab and in 
critical areas of a slab type struc- 
ture. 

Five-year residual control can 
be expected from 0.5% heptachlor 
treatments, but premises treated 
with 0.25% should be inspected 
annually to determine the need 
for reapplication. 

It is reported that 0.5% is ac- 
ceptable to the Federal Housing 
Administration for use in termite 
control and that it will be included 
in the list of chemicals listed in the 
next revision of the FHA’s Mini- 
mum Property Standards. 


Air Force Pretreats Island Base 


Pretreat termite control proce- 
dures are being written into each 
building contract approved by the 
U.S. Air Force in the Phillipine 
Islands ever since the success of a 
pretreat program in 1954. 

Clark Air Base in Central Luzon, 
had three of its airmen’s dormi- 
tories pretreated with chlordane 
and after six years they remained 
entirely free of subterranean ter- 
mite infestations. 

Prior to 1954, buildings con- 
structed on the base, particularly 
dependent family quarters, which 
were slab-on-ground construction, 
were vulnerable to termite attack. 
Some of these houses were re- 
habilitated twice since then cost- 
ing several thousands of dollars. It 
was estimated that termite dam- 
age, prior to pretreatment, was 
costing the Air Force a quarter of 
a million dollars annually for re- 
pairs. 

Following U. S. Department of 
Agriculture and Forest Service 
recommendations, headquarters’ 
entomologists and. base engineers 
wrote specifications for pretreat- 
ment into building contracts for 








the three dormitories. These in- 
cluded the placement and the 
amounts of application for 1% 
chlordane. Prior to pouring the 
slab, all exposed clay soil under 
the slab was treated at the rate of 
1 gal. chlordane per 5 sq. ft. of 
surface area. Critical areas were 
treated at the rate of 2 gals. per 
5 sq. ft. Since their construction, 
no expenditure of funds for ter- 
mite damage has been made. 
Pretreatment prior and during 
all new construction is a “‘must”’ 
in all building contracts, Air Force 
officials said. Since 1954, 730 de- 
pendent family homes have been 
constructed on Okinawa and 600 
at Hickam Air Force Base on 
Oahu. These quarters have with- 
stood attacks of subterranean ter- 
mites since their construction, ac- 
cording to Robert R. Hinde, en- 
tomologist with the Pacific Air 
Forces. 


Termite Publications 


Here are the latest government 
publications of interest to termite 
control operators. All can be ob- 
tained from the Superintendent of 
Documents, Washington, D. C. 
at prices listed. When ordering 
include title and catalog number. 
Control of Nonsubterranean Termites. 

Catalog No. A 1.9:2018. 16 p. il. 1950, 

1958. Superintendent of Documents, 

Government Printing Office, Washing- 

ton 25, D.C. 10c. 

Subterranean Termites, Their Preven- 
tion and Control in Buildings. Catalog 
No. A 1.77:64. 30 p. il. 1960. Superin- 
tendent of Documents, Government 
Printing Office, Washington 25, D.C. 
15ce. 

Condensation Control in Dwelling Con- 
struction. Catalog No. HH 1.2:C75/2d 
Print. 73 p. il. 1950. Superintendent of 
Documents, Government Printing Off- 
ice, Washington 25, D.C. 30c. 

Making Cellars Dry. Catalog No. A 
1.9:1572/2. 28 p. il. 1938, 1958. Super- 
intendent of Documents, Government 
Printing Office, Washington 25, D.C. 
15c. 


Termites Hit Italian Art 

Termites are endangering the 
major part of Italy’s art inherit- 
ance, custodians for Italian land- 
marks report. An increasing num- 
ber of Italian architectural and art 
attractions, beloved by travelers, 
have fallen prey to the army of 
cellulose-devouring insects which 
has invaded the country. 

Infestation of termites continues 
despite the work of the Interminis- 
terial Committee to rout the pests 
for the past eight years. 
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SILIKIL 


“Death by dehydration” FLEAS a 
RMITES ~ 


PREVENTS DRYWOOD TERMITE ENTRY in new construction and following fumigation. Kills 


resistant roaches, fleas, silverfish, bedbugs, fly larvae. Long residual. Easy to apply. 
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New 4 oz. plastic squeeze bottle for ants, fleas on pets, roaches, flies. 
SILIKIL POWDER Contains quick-acting pyrethrum for quick knockdown. 
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DISTRIBUTORS: Artco Products, Wilmington, Calif. @ Black J Chemical Co., Los Angeles, 

San Mateo, Santa a 2 L. H. my Co., Seattle, Portland (Oregon), San 

Francisco, Los Angeles @ Calchem Distributing Corp., Los Angeles @ Florida Agricultural 

Manufactured by Supply Co., Jacksonville, Florida @ General Fertilizer & Supply Co., Chula Vista, Calif, . 

Great Western Chemical Co., Seattle, Portland (Oregon), San Francisco, Los Angeles 

@ Los Angeles Chemical Co., Southgate (Calif.) @ Miller Products Co., Portland (Oregon) @ 

Prentiss Drug & Chemical Co., Inc., N2w York, Chicago @ Redwood Chemical Inc., Houston, 

4 T™~ I f E- i Texas @ Remork Chemical Co., Miami, Florida @ Shaef Chemical & Supply Corp., 

Bradenton, Florida @ S. B. Penick & Co., New York, Chicago, St. Lovis @ Southern Pest 

Control Co., Charlotte, N. C. @ F. M. Speekman, San Francisco, Fresno (Calif.) @ Steph- 

enson Chemicals, College Park, Georgia @ Thompson-Hayward Chemical Co., Kansas 

City, Houston, Dallas, New Orleans, Memphis, Denver, Omaha, St. Lovis @ York Chemical 

Co., Brooklyn 

Hawaii: Pacific Chemical & Fertilizer Co., The Diversey Corp., Ltd., Hawaii Chemical Co., Ltd. 

International Distributor: Veisicol International Corp., New York, Nassau, Bahamas 





600 South Fourth Street Richmond, California 





SWINGFOG Pulse Jet Pest Control Unit 
Preferred the World Ouer by PCOs 
For Quality Efficiency Economy 


@ Designed to outlast all others. 

@ Magic Magneto Start. No outside starting 
aids required. Eliminates costly battery 
replacements. 

@ Precision engineered. Swingfog gives a 
top-flight performance at all times. 

@ Controlled output. Unit is always at the 
operator's command. 

@ Safe fuel injection and operation. 

@ Completely portable. Goes anywhere op- 
erator can walk. Brings normally inacces- 
sible areas within its range. 

@ All parts heavily plated to resist corro- 
sion. 

@ Produces penetrating fog second to none. 
Designed for hard-to-reach places. 

@ Economical to operate. 

@ No costly maintenance and lubrication. 
Only two moving parts. 

@ Versatile. Ideal for outside and inside 
fogging. 

@ Complete kit of spare parts, fixed orifices 
and funnels. 

@ Distributors throughout the USA. 





Reduce Ettort — increase Output with Swingfog 
Write Today for a Brochure on the SWINGFOG 


SOUTHERN MILL CREEK PRODUCTS CO., INC. 


P. O. Box 4297 NATIONAL DISTRIBUTORS 


Tampa 7, Florida 
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What’s NEWS In The Industry 


50 Attend lowa PCA Fall 
Meet, Elect John Peterson 


Serviceman training, safety, mi- 
crobial insecticides, insurance and 
fly control were among the sub- 
jects taken up at the annual fall 
conference of the Iowa Pest Con- 
trol Association September 29, 
30, in Muscatine. 

Latest developments in mi- 
crobial insect control were re- 
ported by Dr. Paul Middaugh, of 
the Grain Processing Corp., Mus- 
catine, to the 50 PCOs who at- 
tended the two-day meeting. 

Dr. Ralph E. Heal, executive 
secretary of the National Pest 
Control Association, offered tips 
on how to train servicemen and 
stressed safety observance. 

Dr. Harold Gunderson, exten- 
sion entomologist at Iowa State 
U., talked on fly control and 
LeRoy Weisburger, of B. & D. A. 
Weisburger, New York City insur- 
ance firm, explained PCO insur- 
ance needs and coverages. 








New Officers of the lowa Pest Control! Association, elected in September for the 1960-'61 term are 
(left to right) John Peterson, Des Moines, president; Vern Walls, Cedar Rapids, vice president; Wes 
Lydell, Des Moines, secretary; and Wayne Cummings, Davenport, treasurer. 


Program Chairman Robert 
Bosch, Muscatine PCO, scheduled 
a business discussion session with 
Dr. Harlan Shuyler, of Conserva- 
tion Industries, Inc., Kansas City, 
Kans., and Dr. Lee Truman, of 
Pest Control Services, Inc., In- 
dianapolis, Ind., participating. 

“Bird Control with Rid-A- 
Bird,” a talk by John O'Reilly, of 
Rid-A-Bird, Ine., Muscatine, 
rounded out the affair. 


Change in DDT Chemical Structure Can 
Stymie Fly Resistance, NY PCA Told 


A new principle developed by 
chemistry professor Douglas Hen- 
nessy of Fordham U., said to pre- 
vent DDT-resistant houseflies and 
other insects from converting the 
insecticidal poison to harmless 
waste, was explained to a gather- 
ing of the New York Pest Control 
Association recently. 

Professor Hennessy said the 
new principle involves changing 
the chemical structure of DDT to 
make it interfere with a housefly’s 
ability to protect itself. 

“One method is by substituting 
a heavy hydrogen isotope, deuter- 
ium, for an ordinary hydrogen iso- 
tope,”’ Professor Hennessy ex- 
plained. This places a tough hurdle 
in the path of amazing insect he- 
reditary adaptibilities to survive 
control attempts, it is reported. 

“Steric hindrance,’’ a second 
method of changing DDT’s chemi- 
cal structure, also promises to cut 
down or eliminate insect resist- 
ance, the professor stated. “By 
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strategically replacing one of the 
four hydrogen atoms in DDT with 
fluorine, chlorine, or bromine, the 
greater protective radius of these 
particular atoms blocks insect en- 
zymes from a ‘close approach’ to 
the molecule which it seeks to 
render harmless,” he said. 

Prof. Hennessy’s tests with his 
new DDT principle showed that 
by substituting the isotopes, tox- 
icity to susceptible houseflies 
doubles. An even greater toxic in- 
crease to resistant strains results. 

Resistant houseflies were also 
controlled by Prof. Hennessy’s 
method of replacing a DDT hy- 
drogen atom. He found this par- 
ticularly true when chlorine was 
the substitute. 

‘Flies, however, are not yet 
beaten, for they are capable of de- 
veloping a resistance to the altered 
insecticide. But there has emerged 
a principle on which further de- 
velopment of more effective insec- 
ticides may be based,’”’ he said. 


Public Feeling About Birds 
Changing, Fitzwater Says 


“Any big city with birds has a 
problem. I have no sympathy with 
people who sympathize with the 
filthy pests.”’ This is what William 
D. Fitzwater, assistant district 
agent for the U.S. Fish and Wild- 
life Service in Lafayette, Ind., told 
a group of 80 who recently at- 
tended a two-day public health 
seminar in Cleveland, O. 

The rodent and bird specialist 
reported to the gathering of PCOs, 
sanitarians, and civic group mem- 
bers there is a gradual shift in feel- 
ings of the bird-loving public to 
the realization that some birds are 
filthy and must be controlled. 
‘Pigeons, especially, are one of the 
filthiest pests we have. For my 
money, they are dirtier than rats,” 
he said. 

Along with John Beck, U. S. 
F&WL’s assistant district agent in 
Columbus, O., Fitzwater gave a 
rundown of bird control methods. 
Some are visual, acoustical, and 
chemical repellents; others are 
sprays, traps, and poisons. 

Entomologist Richard Hunter, 
of the Ohio Department of Health, 
gave a brush-up talk on rodent 
and bird ectoparasites, and Steven 
J. Chorvat, rodent specialist from 
the Cleveland Health Dept. Divi- 
sion of Food and Drug, who was 
chairman of the seminar, talked on 
the importance of cooperative 
neighborhood programs in rat 
control. 

Chairman Chorvat said the 
seminar, first of its kind in Cleve- 
land, received a good response and 
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Spray EASIER... BETTER ...FASTER with 


The new B & G field-tested sprayer team 


















THE SHUT-OFF SENSATION! 

PERMANENTLY DRIP-PROOF 

““BAN-DRIP”’ 

FIBERGLAS FRAME lasts a lifetime, is unbreakable, lighter 
in weight. 

NON-CORROSIVE MACHINE PARTS of brass or stainless 
steel. 

PERMANENT WASHERS of chemically inert Teflon. 

EASIER OPERATING because of butt hose connection. 


GUARANTEED DRIP-PROOF because there's nothing to de- 
teriorate. 


THE NEW ALL-OVER 114S SPRAYER 

NEW SIPHON TUBE STRENGTH — with silver- 
soldered reinforced fitting. 

NEW HOSE QUALITY — with famous Thiokol in- 
secticide-resistant tubing, manufactured to B & 
G specifications. 

NEW LEAK PREVENTION — with new long-life 
pressure-resistant check valve. 

NEW SECURITY — with improved automatic self- 
locking cap. 

...and just as lightweight, just as easy to 
handle as ever! 


PROFESSIONAL LOOKING, 
STURDY CARRYING CASES 
Perfect protection for 1 & 2 gallon B & G sprayers. 
Vulcanized fibre, varnished inside and out. Double 


reinforced bottom, steel clover-leaf corners, draw- 
bolt catch. 





SPRAYER FIRST-AID KIT 


A complete and generous supply of washers, gaskets, springs and valve 


stems, in a handy plastic box. Please specify capacity of sprayer and 
type of shutoff when ordering. 





PLUMSTEADVILLE, PA. 
Branch Office: 
2640 Myrtle Springs Rd. 


COMPANY Dallas 20, Texas 


When Writing to Advertisers Please Mention PEST CONTROL 4] 

















more are being planned for the 
future. 

He said PCOs who could not at- 
tend daytime meets because of 
working hours, asked that future 
seminars be held in the evening so 
they too can obtain the benefits 
offered at the workshop-like 
gatherings. 





ill. PCA Workshop, Dec. 6-8 


Illinois Pest Control Associa- 
tion’s seventh annual Business 
Management Clinic at the 
University of Illinois, Urbana, will 
be held Dec. 6-8. 

University staff members will 
conduct sessions on recruitment 
and selection of employees, em- 
ployee training, motivation, and 
personnel compensation. Regis- 
tration fee for the three-day affair 
is $15. Attendence will be limited 
to 50 people. Advance registra- 
tions should be sent to the Insti- 
tute Supervisor, Division of Uni- 
versity Extension, Illini Hall, 
Champaign, III. 

Registrations will be issued on 
a first come, first served basis. 





Calendar 


New Jersey Pest Control Assn. Monthly 
Meeting. Library of the Entomology 
Bldg., Rutgers University, New Bruns- 
wick, Nov. 16, 8 p.m. 

South Carolina Pest Control Operators 
Short Course. Clemson College, Clem- 
son, Nov. 17-19. 

Arizona Pest Control Assn., Monthly 
Meeting. Phoenix, Nov. 19. 


Kentucky Pest Control Assn. Meeting, 
Campbell House, Lexington, Ky., Nov. 
21-22, 10 a.m. 

Pest Control Assn. of South Florida. 
Monthly Meeting. Lindsey Hopkins 
Education Center, 1410 NE 2nd Ave., 
Miami, Nov. 28, 6:45 p.m. 


Texas Pest Control Assn. Annual Con- 
vention, The Gunter Hotel, San An- 
tonio, Nov. 30-Dec. 3. 


Ohio Pest Control Assn., Annual Meet- 
ing. Ft. Hayes Hotel, Columbus, Nov. 
30-Dec. 2. 

Illinois Pest Control Assn. Pest Control 
Business Management Clinic. Univer- 
sity of Illinois, Urbana, Dec. 6-8. 

Pennsylvania Pest Control Assn., West- 
ern Division. Monthly Meeting. Dec. 
8, 8 p.m. 

North Central Weed Control Conference. 
Annual Meeting. Hotel Schroeder, 
Milwaukee, Wis., Dec. 12-14. 

Termite Control Assn. of Calif. Monthly 
Meeting. 8401 S. Figueroa St., Los 
Angeles, Dec. 20, 7 p.m. 

Georgia Pest Control Operator’s Short 
Course. Continuing Education Center, 
Georgia University, Athens, Jan. 5, 6. 





Insect and Rodent Control Training 
Course No. 241. Communicable Dis- 
ease Center, Emory University, At- 
lanta, Ga., Jan. 9-20. 

Entomological Society of America, South- 
eastern Division. Annual Meeting. Ad- 
miral Semmes Hotel, Mobile, Ala., Jan. 
23-25. 

American Mosquito Control Assn.-Cali- 
fornia Mosquito Control Assn. Joint 
Meeting. Disneyland Hotel, Anaheim, 
Calif., Jan 31-Feb. 2, 1961. 





Ga. PCO Short Course, Jan. 5, 6 


Georgia University’s fifth an- 
nual short course for PCOs will be 
held in the school’s Continuing 
Education Center in Athens, Jan. 
5 and 6, entomology department 
chief Dr. Horace O. Lund an- 
nounced. 

Talks and discussions on wood 
rots, the compounding of insecti- 
cides, business systems, insurance 
and public relations for the pest 
control industry, plus a laboratory 
session on the identification of 
pests and their damage, will be 
among the subjects that make up 
the course. For futher information, 
write Dr. Lund at the university’s 
entomology department in Athens. 

Registrations for the course 
should be made early, he said. 





New From COLONIAL... 
PROFESSIONAL THROW-PACS with PIVALYL 


FOR SAFE, EASY AND ECONOMICAL CONTROL OF RATS 


AT A REALISTIC PRICE! 


In the agricultural business since 1898 in the 
Middle West and South — — — and now, “the South’s 
largest manufacturer of rodenticides”. 


Gulfstream Chemical Co., Miami, Florida 
Stephenson Chemical Co., Inc., College Park, Georgia 





INCORPORATED 
Contact your distributor or Write, Wire or Phone Collect to: T. s. simMPSON 6207 Georgia Ave., West Palm Beach, Fla. 
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Notebook 


TIPS AND IDEAS FROM THE FIELD 





Headbored Bedbugs 


By Harry Katz 
Elco Manufacturing Company 
Pittsburgh, Pennsylvania 
Referred by a physician, the 
caller on my phone suggested the 
possibility of an insect bite. Hus- 
band had welts on his shoulder; 
wife had them on her wrist and 
neck. Welts never appeared below 
the waist. Sometimes they would 
appear in the middle of the day. 


Swelling and itching would last 
two to three days. 

A dermatologist ruled out food 
and other allergies. 

We examined the beds, sofas, 
baseboard, and other areas. No 
blood spots, no fecal spots, no 
eggs, no bedbugs. Perhaps mosqui- 
toes? But no one in the neighbor- 
hood had noticed them; no open 
water existed nearby. There were 
no pets, no bird nests, no fleas, 
no mites. 

Back to the medical people — 
six different physicians — and the 
only difference was a shortening of 


the duration of swelling and itch 
to one day. Both husband and 
wife were affected in cycles of 
three to four days. Their children 
were never affected at all. 

We returned to reexamine the 
home. This time we found the cul- 
prits. Two bedbugs in a crevice in 
the headboard of their bed. Again 
we found no blood spots or fecal 
spots on the mattress. 

We surmised that two or more 
young male bugs found their way 
to the headboard. Biweekly feed- 
ing trips to the host and back to 
the headboard were made without 
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BIRD-PROOFING BUILDINGS WITH 





Low cost . . . easy to apply. A sure-fire extra profit service \ lat 
to offer your customers. f é < 

Bur-Co is a chemical bird repellent, guaranteed to keep birds away i. 

from ANY building, when used according to instructions. Eliminates un- / a j 

sightly — and damaging — bird droppings. Non-harmful to humans or yf 


birds. Does not damage buildings. . 
stall mechanical devices. 


. replaces expensive, hard to in- 4 7 


Comes in convenient cartridges, cans or drums. Easily applied to building 


with caulking gun or compressor for larger jobs. “Pe, 
Bur-Co j= =>-_- ~% 
A PROFITABLE ADDITION TO ANY JOB a —_ cade 
Write Dep't. © For Details Today! Sate “ — = 


CHEMICAL COMPANY 
3329 AUBURN STREET 
ROCKFORD, ILLINOIS 





FUMO-KEILL 7: 72: MONEY MAKER ! 


E IT! SELL IT! 
FUMO-KILL has the following advantages: 


EASY TO USE: Requires no ECONOMICAL TO USE: Two 
Special Equipment. ounces fumigates up to 6,000 





The New Effective Fumigant 
That Will Kill 


Mosquitoes, Flying Moths, Spiders, 





cubic feet. 
ee. ee gee FUMO-KILL is truly the modern method of insect extermination. Light 
Ss, ate — match to contents of can, will produce fumes —- NO FLAME. Non- ——__— 


This amazing FUMO-KILL 
insecticide is by all qualifi- 
cations a leader in its field. 


hazardous. This amazing FUMO-KILL insecticide has been tested, and 


Follow instructions on can for best results found effective against most types of household pests. 


For complete information write or phone today 


oun'tom MAR-MEL Products, Duc. 


Phone Van Buren 6-2060—61 
753 South Kedzie Ave. 


FUMO-KILL can be obtained in 2 oz. (enough for up 
to 6,000 cubic feet)}—4 oz. and 1-Ib. cans. 
Cost of 12—2-oz. Cans... .$ 7.50 per doz. 
Cost of 12—4-oz. Cans.... 13.50 per doz. 
| OPP err ere 4.50 per Ib. 


Chicago 12, Illinois Delivery Charges Prepaid 
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accident of crushing. This would 
explain why the head area was 
mostly affected, with an occassion- 
al attack down to the waist. The 
entire episode spanned 10 weeks. 
In retrospect, a question of 
ethics arises. Had we treated on 
the basis of circumstantial evi- 
dence or suspicion of an infesta- 
tion, our client would have avoid- 
ed additional medical fees and 
discomfort. Does this justify fu- 
ture cases which are based on 
circumstantial evidence? Readers 
opinion would be welcome. 
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Primer 





Know Your Insecticides: 5 


FLASH POINT 

If you’ve been studying the first 
four of this Primer series which 
began in June, you’re beginning to 
realize there’s a great deal more 
to the chemical make-up of insec- 
ticides than that they’re either just 
dusts or liquids. And, servicemen 
tvainees worth their salt are prob- 


2a 


control of 
storage insect 
problems 


Total service—from chemicals 


to application equipment. Your 


Larvacide distributor has full 


technical facilities and know-how to 
help on all details . . . including 


automatic Larvacide systems. 


Larvacide 


systems 


C) 
ee 
MORTON CHEMICAL COMPANY 
Agricultural Division 
110 North Wacker Drive, Chicago 6, Illinois 








ably asking for more detailed in- 
formation on why certain insecti- 
cides are better suited for some 
jobs, and others for different situa- 
tions. 

So far we’ve introduced you to 
the differences in particle sizes for 
mists, coarse sprays, aerosols, 
smokes, ete., and have defined sus- 
pensions, emulsions, and solutions, 
as well as emulsifiers, concen- 
trates, wettable powders, surfact- 
ants, wetting agents, synergists, 
activators, and a few other com- 
monly used, but often misunder- 
stood, terms. 

This month we take up the term 
“flash point.”” If you don’t fully 
understand the significance of this 
phase of insecticidal chemistry, 
study the explanation which fol- 
lows. To be safe, you should know 
a pesticide’s flash point before you 
apply it. 

The flash potn of a liquid is that 
temperature at which a flash ap- 
pears on the surface of the liquid 
when tested with a small flame. 

Flash point should not be con- 
fused with fire point which is the 
temperature at which an oil gives 
off enough vapor to burn continu- 
ously when a test flame is applied 
over the surface of the oil. Con- 
tinuous burning is defined in the 
ASTM Standard method as burn- 
ing of five seconds or more dura- 
tion. An example of a liquid which 
has a very low fire point is carbon 
bisulfide. 

Flash point is important in the 
storage and transportation of in- 
secticides. Should a container, 
holding an insecticide made with 
a solvent that has a flash point at 
or below room temperature, spring 
a leak in a storeroom, a spark from 
a light switch might set off an ex- 
plosion and fire. Xylene has a flash 
point of 85°F., while kerosene 
flashes at 125°F., and solvents for 
the so-called non-explosive emulsi- 
fiable concentrates are required to 
flash above 160°F. 

These higher flash point require- 
ments do not mean that these sol- 
vents will not burn if sprayed in 
the air near an open flame. All of 
the organic solvents, with the ex- 
ception of some of the chlorinated 
solvents, will burn when sprayed 
into an open flame and may even 
cause an explosion if sprayed in a 
room with an open flame or from 
a spark. 
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Infestation Report 


Contains pertinent portions of the Department 
of Agriculture’s Cooperative Economic Insect 
Report, material from university entomology de- 

tments and reports from readers. PCOs notic- 
ing infestations in their own areas are urged to 
communicate with Pest Control so their infor- 
mation may be added to this infestation report. 


BEDBUG 
(Cimex lectularius) 
South Dakota: Specimens identified from 
Rapid City, Pennington County. Utah: 
Infesting a home at Provo. 


OLD-HOUSE BORER 

( Hylotrupes bajulus) 
Maryland: Infesting structural wood in 
homes at Rockville and Baltimore. 


ORIENTAL COCKROACH 
(Blatta orientalis) 

South Dakota: Infesting homes in Hamlin 
County. 

BLOODSUCKING CONENOSE 

(Triatoma sp.) 
California: Nymphs invading a home in 
Clearlake Oaks, Lake County. 
CHIGGER 

Eutrombicula alfreddugesi 
Pennsylvania: Much more abundant 
than usual and troublesome to man. 


CAT FLEA 
Ctenocephalides felis 

Nebraska: Severe populations in build- 
ings in North Platte. Oklahoma: Causing 
annoyance in some homes, kennels and 
other areas frequented by pets in Payne 
County. Pennsylvania: C. felis and C. 
canis much more abundant than usual 
and troublesome to man. 


HOUSE FLY 
(Musca domestica) 
Oklahoma: High populations common in 
east central area and continuing to in- 
crease. Reported to be highest numbers 
noted in Poteau area in several years. 
Wisconsin: More troublesome than in 
any week this season all over the state. 


FACE FLY 

(Musca autumnalis) 
Indiana: Populations remain moderately 
high throughout northern two-thirds of 
state. Annoying man around swimming 
pools in Lafayette. Heavy populations 
are also locally in Warren County where 
hundreds are migrating to a farmhouse, 
clustering on the outside walls, gaining 
entrance into the building wherever pos- 
sible. Caused annoyance to people at 
tennis courts and other recreational areas 
in Lafayette area. 

STRAW ITCH MITE 

(Pyemotes ventricosus) 
Nebraska: Severe irritation suffered by 
men bagging bromegrass seed in Lincoln. 


SCORPIONS 
Nevada: Numerous calls of inquiry re- 
ceived in Reno area, Washoe County; 
apparently more prevalent than usual. 


BLACK WIDOW SPIDER 
(Latrodectus mactans) 
Maryland: Female found in old house 
on Eastern Shore. Nevada: Becoming in- 
creasingly numerous around homes in 
Washoe County. South Dakota: Speci- 

men identified from Hughes County. 


BROWN DOG TICK 
(Rhipicephalus sanguineus) 
Alabama: Heavy infestations in houses 


in Dallas County. New Mexico: Con- 
tinues to be a problem to homeowners 
with dogs in several areas of state. 


LONE STAR TICK 
(Amblyomma americanum) 
Oklahoma: Larvae continued to be a 
nuisance in wooded areas in southeast. 
ASIATIC OAK WEEVIL 
(Cyrtepistomus castaneus) 
Virginia: A ge neral nuisance, being at- 
tracted to lights in homes in large num- 
bers in Cumberland, Buckingham, Mont- 
gomery, Henry, New Kent, Spotsylvania, 
and Appomattox Counties. These are all 

new county records. 


STRAWBERRY ROOT WEEVIL 
(Brachyrhinus ovatus) 
North Dakota: Migration into homes con- 
tinues over wide area. 
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Suppliers’ Staff Changes 

Wood Treating Chemicals Co. 
has appointed C. F. Grafton re- 
gional manager for the southern 
part of the United States. He was 
formerly vice president in charge 
of the Wood Preservatives Divi- 
sion of Chapman Chemical Co. 

Velsicol Chemical Corp. has an- 
nounced the appointments of H. 
Duane Holsapple and Glenn. R. 
Grosch as sales representatives for 
the Agricultural Chemicals Divi- 
sion. Both will handle sales and 
technical service in the Midwest. 


warehouse 
pest control 


Easy-to-use Larvacide gas finds, 
kills all rats, mice fast . . . no bait 

. no uncertainty. Fumigate for 
a few minutes Friday night . 


air out rodent-free premises 
Monday morning. 


Larvacide 
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MORTON CHEMICAL COMPANY 
Agricultural Division 
110 North Wacker Drive, Chicago 6, Illinois 
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Washington State Has 
PC Correspondence Course 

“Principles of Pest Control,” is 
the title of a 242-page mimeo- 
graphed correspondence course be- 
ing offered by Washington State 
University. Perpared primarily for 
PCOs, the 19-lesson no-credit 
course contains basic information 
on the control of biological pests 
and is also suitable for custom 
spray applicators, public health 
sanitarians, entomologists, and 
extension agents. 

Author of the course is Milton 
Beuhler, special assistant for ento- 
mology for wood preservation, U. 
S. Navy, Seattle, who was assisted 
by various departments of the 
State University — entomology, 
zoology, plant pathology, and 
agronomy. A certificate will be 
issued to students completing the 
course. 

Three chapters are devoted to 
insect classification, physiology, 
and metamorphosis; one each to 
methods, chemicals, equipment, 
household and vector pests, stored 
products insects, rodents, lawn and 
garden pests, wood destroying fun- 





gi, structural pests, miscellaneous 
pests, fumigation, weeds, safety, 
administration, public relations, 
and pest control and the law. 

A 10-page glossary of terms is 
included. 

Basic charge for the course is 
$36.00, plus the cost of required 
textbooks. 

For further information, write 
General Extension Service, Wash- 
ington State University, Pullman, 
Washington. 


NACA Elects Geigy’s Ferguson 

George R. Ferguson, president 
of Geigy Agricultural Chemicals 
Division of Geigy Chemical Corp., 
Ardsley, New York was elected 
president of the National Agricul- 
tural Chemicals Association at the 
27th annual NACA meeting in 
Coronado, Calif. 

Dr. Ferguson has been a mem- 
ber of the organization’s Board of 
Directors since 1958 and served as 
vice president last year. He suc- 
ceeds Jack V. Vernon, vice presi- 
dent of Food Machinery and 
Chemical Corp., New York City. 

Elected to the vice presidency 





was Herbert F. Tomasek, presi- 


dent of Chemargo Corp., Kansas 
City, Mo. Re-elected to another 
term were L. S. Hitchner, execu- 
tive secretary and treasurer, and 
Miss Lee H. Grobe, assistant 
treasurer. 

Three new members elected to 
the Board of Directors were Tom 
K. Smith, Jr., vice president of 
Monsanto Chemical Co. and gen- 
eral manager of its Agricultural 
Chemicals Division, St. Louis, Mo.; 
W. F. Price, general manager of 
the Agricultural Chemicals Divi- 
sion of Swift and Co., Chicago, IIl.; 
and M. C. Van Horn, vice presi- 
dent of Wilson and Toomer Ferti- 
lizer Co. and general manager of 
its Florida Supply Co. division, 
Jacksonville. 





Conn. Has House Insect Circular 
To help identify and control in- 
sects found in houses, the Connec- 
ticut Agricultural Experiment Sta- 
tion is distributing a new 20-page 
circular prepared by entomologists 
J. Peter Johnson and Neely Turner. 
For free copies of “Insects in 
Houses” write to Publications, 
Box 1106, New Haven 4, Conn. 
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Specially-designed 


Permanent Binders 
Help You Keep Your 12 monthly 
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Easy to Install RID-A-BIRD PERCH 
ELIMINATES BIRD PROBLEMS 


Unsightly, unsanitary and costly conditions caused by 
pest birds can now be safely solved by the unique 
Rid-A-Bird perch. Easily installed (see photo) and 
refilled only twice a year, the perch insures perma- 
nent removal of sparrows, starlings and pigeons. Suc- 
cessful installations include factories, aircraft hangars, 
grain elevators, loading docks, warehouses, farm build- 
ings, garages, stores and buildings. 


























RID-A-BIRD, INC. 

Send for P.O. Box 22, Dept. PC-6 
Muscatine, lowa 

new brochure 

showing 

- $ NAME 

installation 

details: ADDRESS 
ciTy STATE 
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issues of PEST CONTROL 
All Together 


[> Keeps back numbers handy for 
quick reference 


D> Protects issues from needless 
damage 


[> Gives your bookshelf a neat 
appearance 


Magazines can be inserted 
as they are received 


Still Just $3.25 


Please send check or money order to 


PEST CONTROL 
1900 Euclid Ave. Cleveland 15, Ohio 
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powerful weapons The Illinois Pest Control Association 
for better PEST CONTROL Proudly Presents 


The Seventh Annual 


Pest Control 


Business Management 
Clinic 
December 6-8, 1960 


University of Illinois, Urbana, Ill. 






















_ Series No. 42 
SPRAY GUNS 


For fast coverage and control. Throws 
spray up to 49 feet at 100 lbs. pres- 
sure. Adjustable spray, easy trigger 
control and lock. Hardened stainless 
steel tips. Choice of capacities. Write 
for Bulletin 80. 





Instruction by top-flight 
university experts with 
many years experience 
working with the pest 
control industry. 


Inlet body, cap and orifice 
tips supplied in choice of 
brass or stainless steel. For 
use with wide range of inter- 
changeable orifice tips. Ex- 
tensions available in 8”, 18”, 





Series No. 22 
SPRAY GUNS 24” and 48” lengths. 





Regisiration 
Limited to 50 


Iilini Union Bldg., site of Dec. 
PCO Business Conference. 


Are you a one-man operation or one of a team 
of hundreds? No matter...here is your op- 
portunity to attend a conference exclusively 
devoted to the vital personnel problems faced 
by the modern PCO. 





@ PERSONNEL RECRUITMENT 
@ PERSONNEL SELECTION 







@ EMPLOYEE TRAINING 


No. 5870 


Far reaching spray with 
air pressure. Quickly cov- 
ers large area and hard-to- 
get-at places. Nozzle parts 
made of stainless steel. 
Write for Bulletin 76. 


@ MOTIVATION @ COMPENSATION PLANS 
And Many Other Important Topics 


Conference Open to All PCOs 
Registration Fee $15.00 


Housing Available 








Limited Enrollment Act Now! 


Institute Supervisor 
Cli | Division of University Extension 
p Illini Hall 
Champaign, Illinois 











/ Out | 1 am interested in the Seventh PCO Management Clinic, 
For effective coverage of smaller room —-- 8, 1960. Please send registration and reservation 
areas. Choice of interchangeable tips and | 
r and capacities for flat, solid and cone l Name___ * 
p sprays. Write for Bulletin 68. Mail eect 
SPRAYING SYSTEMS CO. Today! asin a 
3221 Randolph Street © Bellwood, lilinois | in. Ca 2 
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Classitieds 


When answering ads where box number only is given, 
please address as follows: Box number, c/o Pest Control, 
1900 Euclid Avenue, Cleveland 15, Ohio. 


Rates: “Position Wanted" Sc per word, minimum 
$2.00. All other classifications, 10c per word, minimum 
$2.00. All classified ads must be received by Publisher 
the 10th of the month preceding publication date and 
be accompanied by cash or money order covering full 
payment. 








POSITION WANTED 





ENTOMOLOGIST B. S., 29 years old, 
married, with 5 years experience in general 
pest and termite control, seeks permanent, 
responsible position with an established, 
progressive firm. Wants change due to 
lack of opportunity. Box 556, Pest Control 
magazine. 





HELP WANTED 





COLLEGE GRADUATE, Entomologist 
with experience in pest control field de- 
sired, however, not necessary for general 
operation manager. Good future for right 
person. Write resume in detail to Box 555, 
Pest Control magazine. All replies held 
strictly confidential. 





AN OLD ESTABLISHED Midwest firm 
has opening in supervisor and public re- 
lations capacity for graduate entomologist 
with experience in pest work. Car fur- 
nished for travel. Salary and exceptional 
opportunity. Box 549, Pest Control maga- 
zine. 


WE ARE LOOKING fer a sanitation 
consultant who has all the qualifications 
nece ssazy to inspect, recommend, and lay 
out a sanitation program for all types of 
food plants. Position requires extensive 
experience in this field. Presently employ- 
ed as a consultant in industry or as an in- 
spector with the U.S.F.D.A., or equal ex- 
perience. Ability to get along with in-plant 
personnel at all levels. Good salary. Old 
established company located Eastern Sea- 
board. Send full resume, education, back- 
ground, and recent photograph. Inter- 





STATEMENT OF OWNERSHIP 
Statement required by the Act of August 24, 1912, 
as amended by the Acts of March 3, 1933, and July 2, 
1946 and June 11, 1960 (74 Stat. 208) showing the owner- 
ship, management, and circulation of Pest Control, 
— monthly at Cleveland, Ohio, for October, 
50 


1. The names and addresses of the publisher, 
editor, managing editor, and business managers are: 
Publisher, Trade Magazines, Incorporated, 1900 
Euclid Avenue, Cleveland 15, Ohio; Editor, James A. 
Nelson, 1900 Euclid Avenue, Cleveland 15, Ohio; Man- 
aging editor and business manager, none. 

2. The owner is: (If owned by a corporation, its 
name and address must be stated and also immediately 
thereunder the names and addresses of stockholders 
owning or holding 1 per cent or more of total amount 
of stock. If not owned by a corporation, the names and 
addresses of the individual owners must be given. If 
owned by a partnership or other unincorporated firm, 
its name and address, as well as that of each individual 
member, must be given.) 

Trade Magazines, Incorporated, 1900 Euclid 
Avenue, Cleveland 15, Ohio; James A. Neilson, 1900 
Euclid Avenue, Cleveland 15, Ohio. 

3. The known bondholders, mortgagees, and other 
security holders owning or holding 1 per cent or more 
of total amount of bonds, mortgages, or other securities 
are: (If there are none, so state.) None. 

4. Paragraphs 2 and 3 include, in cases where the 
stockholder or security holder appears upon the books 
of the company as trustee or in any other fiduciary re- 
lation, the name of the person or corporation for whom 
such trustee is acting; also the statements in the two 
paragraphs show the affiant’s full knowledge and be- 
lief as to the circumstances and conditions under 
which stockholders and security holders who do not 
appear upon the books of the company as trustees, 
hold stock and securities in a capacity other than that 
of a bonafide owner 

5. The average number of copies of each issue of 
this publication sold or distributed, through the mails 
or otherwise, to paid subscribers during the 12 months 
preceding the date shown above was: (This information 
is required by the act of June 11, 1960 to be included in 
all statements regardless ot frequency s issue.) 5,633. 

{Es SON, Publisher 
Sworn to os subseribed before me this 2ist day of 


September, 
WILLIAM A. BROWN, Notary Public 
My commission expires January 20, 1963 
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views arranged at no expense to applicant. 
Reply to Box 557, Pest Control magazine. 


RAPID EXPANSION PROGRAM in 
Midwest enables us to offer qualified serv- 
icemen, salesmen and managers guaran- 
teed salary and commission; Opportunity 
for advancement; permanent, year ’round 
employment; paid vacations, income when 
ill; outstanding fringe benefits including 
profit sharing, retirement (pension) plan; 
medical and surgical, hospitalization in- 
surance, etc. Company pays all premiums. 
All replies held strictly confidential. 
Arwell, Inc., Waukegan, Illinois. 








FOR SALE 





SYNTRON ELECTRIC Hammer Drill, 
the big model 38-RO, cost almost $500 
this year. Like new, will sell for $350 or 
best offer. Write Lyon Pest Control, 2807 
N. 24th Street. 





GENERAL PEST CONTROL Business, 
including termites on Gulf Coast. Will do 
$50,000 this year, $5,000 renewals. Trained 
personnel, good equipment. $10,000. 
Phone GR 1-4562, P.O. Box 60583, Mobile, 
Ala. 





WEST FLORIDA pest control business. 
Fine equipment, location. $80,000 receipts. 
Good terms. My state certificate may be 
considered. 2 state operation. P.O. Box 
494, Pensacola, Florida. 





WANTED TO BUY 





PEST CONTROL Business in South 
Carolina. Give details and price. Replies 
confidential. Box 553, Pest Control maga- 
zine. 





Six Fla. PCOs Lose License 


Using the Fifth Amendment to 
dodge questions by the Structural 
Pest Control Commission of 
Florida reportedly cost six em- 
ployees of the Vincent System of 
Tampa their indentification card 
licenses. 

The PCOs were said to have 
been questioned by the commis- 
sion about methods used by their 
employer, Joseph L. Vincent, 
whose license was revoked earlier 
for “using unlicensed persons, fail- 
ing to exercise proper control over 
pest control work, using unsuita- 
ble methods, and treating for ter- 
mite infestation where no such in- 
festation existed,” according to a 
report from Tampa. 

Commission Chairman Jerome 
Toffler of Miami said the employ- 
ees lost their permits because they 
refused to give true information 
about methods and materials used 
by their firm. 
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G.L.F. Mix for Face Flies 


A new repellent mixture, intro- 
duced to control face flies that 
plague dairy and beef cattle in 
most northeastern and north cen- 
tral states, is available from Union 
Carbide Chemicals Co. 

Called G.L.F. Improved Face 
Fly Repellent, the material was 
formulated by the Cooperative 
G.L.F. Exchange Inc., of Ithaca, 
N.Y. and contains Grag Fly Re- 
pellent, pyrethrins, and piperonyl 
butoxide in a white mineral oil 
base. 

Cornell U. entomologist, J. G. 
Matthysse, reports the repellent 
gave effective control of face flies 
in tests conducted on his farm. 
The material is applied directly to 
the face of the animal by a paint 
brush. For more details write to 
Union Carbide Chemicals Co., 270 
Park Avenue, New York 17, N.Y. 
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SPRAYER 


ideal for pest control work: insecticides, deodor- a 
ants, disinfectants, etc. Actually saves you money 
because it delivers small amounts of costly 


chemicals directly to infected areas without if 

dripping, flooding or waste. yy Model 
Light . . . compact .. . improved hand grip con- d P-1 
trol. Can't drip. Easiest to fill. Superior spray 


head delivers 250 Ibs. liquid pressure in pene- =~ 
trating pin-stream spray reaching 20 ft. or more. 
Model B-1 — SS 


32 oz. unit, steel container $10.50 ea. 


Model P-1 — NEW! IMPROVED! 
32 oz. unit, plastic container $10.50 ea. with PLASTIC CONTAINER 
Model D-1 — Can't break, can't dent. Can't 


16 oz. unit, tai y _ corrode or leak. Inert to all acids 
Oo YE ee ae & alkalis. Easy to see how much 
Prices F.O.B. New York City liquid inside. 


Illustrated literature on request — Write today! 


IDICO PRODUCTS CO. 





18 West 125th St. New York 27, N. Y. 





Your Insurance y, 
Lately « 


BE SURE YOU HAVE ALL THE COVERAGE YOU NEED 
Get Complete Protection from 
PCO Insurance Specialists 


We Have Served the Industry 
For Over 45 Years 


With Specialized Experience in Rodenticide and 
Insecticide Coverage for the PCO and Allied Fields 


Public Liability (1080 included) @ Products Liability 
Auto Liability @ Workmen's Compensation 
Property Damage @ Accident and Health 


Life Insurance & Employee Insurance Plans 
All Allied Lines wena 


Policies in all American Stock Companies 
marionat 
Write or Phone us Today for Information PEST//CONTROL 
aSseciaTion 
a. WEISBURGER 
D. A. 


PHONE: LOngacre 5-4356 
1440 Broadway New York 18, N. Y. 











The Original... 
And Still The Best! 


GETZ 
POWDER BLOWER 





$1.50 F.0.8, 


St. Louis, Mo. 


Order Your Supply Today! 


GETZ EXTERMINATORS, INC. 


2234 OLIVE STREET ST. LOUIS 3, MO. 











SMO-CLOUD 
BUG KILLER 


Registered with 
the U.S. Dept. of 
Agriculture 


1 doz. 2 oz. cans 
$7.80 


1 doz. 4 oz. cans 


$13.50 
se 


ALSO 
MOTH-CLOUD and 
BUG-TAB TABLETS 





1. For your regular service work. 


2. For your one-shot special jobs. 
3. For a highly profitable resale product. 





Send for 


FREE SAMPLES MG uuUCUICl i uits iG: eos 


\ Today! 2256 W. Ogden Ave., Chicago 12, Ill. 





Please RUSH samples of SMO-CLOUD, MOTH- 
‘baum and BUG-TAB to: 


Name___ | 








| Address___ | 


co | 
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Pestales 


Two Heads are Better Than One is 
an old cliche that George Hoffman, head 
of Ento Pest Control, Inc., Chicago, IIL, 
will not argue about. A coin collector for 
the past 10 years, George “struck it 
rich” recently when he discovered he 
owned a 1960 penny with the head of 
Lincoln on both sides. He purchased a 
bag of 5,000 pennies from the Philadel- 
phia mint through a coin dealer and 
found the coin as he patiently filtered 
through the pile. He already has been 
offered $40,000 for his find. There are 
only two other such coins in the country. 
All three apparently became jammed 
during their minting process causing the 
error. Who was it that started the cliche 





about a penny not buying what it used 
to? George would like to challenge him. 


* * * 


High Jumper. According to scientific re- 
search, a flea can jump into the air verti- 
cally about 128 times his own height. If 
a six-foot man could equal this jump, he 
would sail 768 feet into the air, enough 
to clear the Washington Monument by 
218 feet. An operator could literally hit 
the ceiling when things went wrong, too. 


* * * 


Father’s Footsteps are being followed 
by Richard B. Blackwell who was recent- 
ly named vice-president of Bruce Ter- 
minix Co. of Houston, Tex. He is the son 
of Lloyd A. Blackwell, well known presi- 
dent of the termite control firm. Young 





E 


Le - 


PROVIDE YOU FAST DEPENDABLE SERVICE 


ON ALL PEST CONTROL CHEMICALS. 











Blackwell has had several years of ex- 
perience with the company after attend- 
ing De Pauw and Southern Methodist 
universities. As vice president, Dick will 
assume a large portion of the responsibil- 
ity for the firm’s operation and expan- 
sion. Nice to have another father-son 
combination in our industry. 


* * x 


Powerflea Lazy. According to Professor 
Leroy Heckler, who operates one of the 
few flea circuses left in the world today, 
American-raised fleas are a lazy lot 
compared to their eager covsins from 
Europe. He should know for he has raised 
and trained some 20,000 fleas to pull 
miniature cannons and merry-go-rounds, 
juggle balls, and dance to a music box. 
But don’t dare suggest this, professor, to 
an American housewife who has had oc- 
cassion to battle an invasion of the tiny 
critters. 
7 « * 


Police Attractant. George Hockenyos 
of Sentinel Laboratory, Springfield, IIl., 
has some idea of how a criminal feels 
when being closed in on by police. Dur- 
ing one of his bird control jobs, George, 
inadvertently used a No. 3 aerial bomb 
to chase away a flock of starlings instead 
of using a No. 3 star shell. When the 
neighborhood windows stopped rattling, 
George heard sirens of three police cars 
closing in on him. When the police rushed 
from their squad cars anc saw George’s 
truck with “Bird control’ written on it, 
one said, “So it’s just you bird guys.” 
Embarrassed George muttered, “Yes 
it’s only us birds.” 


* * * 


Mouse Mickey. What was described as a 
“mickey” was given a rocket load of 
mice that were recently shot more than 
120 miles over the Sahara Desert as part 
of a French space research program. 
**Mickied Mice” are more relaxed during 
their high-speed ride. Same holds true 
for human beings full of shots. 


* ~ * 


New Promotions. Lawrence D. Landry 
of the St. Louis office of W. B. McCloud 
& Co. and John Loe of the Kansas City 
office have been elected vice president 
and treasurer respectively of the com- 
pany, whose main office is in Chicago, 
according to an announcement from 
President Tom McCloud. Congratulations 
gentlemen. 
o * * 


Caged In, Fenced Out. Bird experts in In- 
dianapolis, Ind., testing effectiveness of 
a two story pigeon trap on the city square, 
encountered another type pest. They 
had to build a seven-foot steel fence 
around the pigeon trap to keep away 
passers-by who, sympathizing with the 
caged birds, constantly released them. 


* * * 


Close Call. Eric Wiener of Advanced 
Termite Control Service, New Bruns- 
wick, N. J., sends this account of a true 
story: A Newark mother who spotted a 
spider perched on the top of her 16- 
month old son’s head tried soothing the 
crying child saying, ‘‘There’s nothing to 
be frightened of Robert, it’s only a 
spider.”” The child’s continued crying 
prompted her to take the spider in a bottle 
and her son to the hospital ‘‘just to make 
sure.” Hospital officials quickly treated 
the lad in case he was bitten. The spider 
turned out to be a black widow. 
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move to 


Pyrenone 


for Peak Performance 
in Residual Insecticides 


Thousands of insecticide users have found a short 
cut in determining the quality of an insecticide 
product. They turn to the label and look for the 
words piperony! butoxide and pyrethrins! 

Known as Fairfield Pyrenone, this combination 
spells quality. It assures the user of peak per- 
formance—the fast knockdown and kill found only 
in a superior product. 

That’s why so many manufacturers today make a 
point of putting Pyrenone into their formulations. 
Included are the makers of residual products, the 
insecticides that protect surfaces for long periods 
of time against crawling and resting insects. 
Pyrenone does a vital job in residuals. It provides 
unique flushing action...and it produces excep- 
tionally fast knockdown and kill. It reinforces long- 
lasting but slow acting residual chemicals by 
adding prompt, positive and powerful action—the 
vital, visible action that builds product sales and 
confidence! 

And Pyrenone boosts the effectiveness of residual 
toxicants against resistant insects. It is fully com- 
patible with practically all chlorinated hydrocar- 
bons, organo phosphates, Dri-Die** and other 
silica gels. In fact, Fairfield Chemicals has an 
effective, tailor-made Pyrenone-Malathion residual 
combination available to formulators. It is Fair- 
field Residual Concentrate No. 1. 


Yes, Pyrenone in a residual product offers the 
many advantages that have made it a prized and 
respected ingredient of quality insecticides serv- 
ing home, farm and industry. 
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deas to Work 
DB CHEMICAL CO 


Bid Chemicals 
BS Headquarters 


® 441 LEXINGTON AVENUE, NEW YORK 17, N.Y. 
Branches in principal cities. in Canada: Natural Products Corporation, Montreal and Toronto. 


FOOD MACHINERY 
AND CHEMICAL 
CORPORATION 




















Today, more and more builders 
are relying on P.C.O.’s that use 
aldrin for termite control for new 
construction. Here’s why: 

Aldrin is now listed in the mini- 
mum property standards of the 
F.H.A. for termite control on all 
types of new construction—slab— 


basement—crawl space. This 
means P.C.O.’s can treat complete 
projects safely, and without inter- 
rupting normal construction work. 
Aldrin is alkali-stable, even when 
lime, cement and other building 
materials are present in the soil. 
And, aldrin is economical. Small 





amounts go a long way, give effec- 
tive protection for years. 
“~ ~~ 4 

Get more new business from 
builders who are sold with aldrin. 
Recommend aldrin for new con- 
struction. Both you and the builder 
will profit from the results. 


SHELL CHEMICAL COMPANY 


AGRICULTURAL CHEMICALS DIVISION 
110 West 51 Street, New York 20, New York 
ATLANTA « NEW ORLEANS e« ST.LOUIS « SAN FRANCISCO 


Printed in U.S. A. 





